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THE MODERN WAY TO Se | te 

New STRENGTH, UTILITY AND ll : : 
: - a 


BEAUTY IN LOCKERS... 


@ BERLOY Steei tockers have every desirable 
feature in correctly balanced proportions — 
capacity strength, durability, utility, safety and 
beauty. There are over 2 million BERLOY 


Lockers in use in over 20 thousand separate 


eS OTT 


institutions. Regardless of your requirements— 
type, size, finish, delivery —there is a BERLOY 
Locker that will meet your needs exactly. For 
accurate and economical planning of any kind 
of locker installation, a BERLOY engineer 
will be glad to consult with you, 


without obliga- tion. Write today. - . Kin} 


BERGER TAILORED STEEL PRODUCTS SERVE THE WORLD aa 


TLOGET S 


STEEL SHELVING STEEL FURNITURE SPECIAL STEEL FABRICATING JOBS 


Especially strong, durable, easy to od t tstanding for its utility, fine appear yeors,& 3e D 


ecause of unusual features. Hundreds of nce 4 great durability. Desks, cabi 
nvenient combinations can bea nged t ases, files, wordrobes, shelf units 
mee! vorying reavirement f every ¢ available in wide range of sizes 
type of business and dustry. Lorge types and finishes to meet every office 


number of types ond sizes corried in stock leyout requirement 


THE BERGER MANUFACTURING CO.* CANTON, OHIO 
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the celebrations, the next | 


Business figures pour into 
every office, shop, and factory, 
every hour of every day— in- 
voices, payrolls,statements,costs, 
etc., etc. Regulate them and 
speed them up; prompt, accu- 
rate figures are the very life- 
blood of your business. 
Monroe’s sole function for 
twenty-four years has been to 
increase the output and cut the 
cost of business figures. Today, 
there are 197 different Monroe 
models; calculators, adding- 
listing machines, bookkeeping 


machines, check writers and 


| signers. Each Monroe is com- 


pact for desk use, and each one 
has the famous “Velvet Touch” 
keyboard that eases off the 
strain of figuring. 


Monroe protects the invest- 
ment of every Monroe user by 
operating 150 Monroe-owned 
branches from coast to coast 
The nearest branch will arrange 
for you to try a “Velvet Touch” 
Monroe on your own figures 
without obligation. Write to us 
for booklet, ‘If Only I Could 
Work On Y% “ar De sk For An 
Hour.”’ Monroe Calculating 
Machine Company, Inc., 


Orange, New Jersey. 


D 
CALCULATOR 
Model LAG 
Portable, weighs 
only 16 pounds, 
completely auto- 
matic multiplica- 
tion and division. 
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CUT COSTS, STEP UP PRODUCTION iitnes in 1955. 
with MORSE POSITIVE DRIVES = (2°22 


y _ for the fat fees wl 
PERHAPS your plant isn’t losing any of the power produced by your sa hehalf of 
motors. Perhaps you are having no trouble with slipping, inefficient 





fast-wearing drives. But... Not how much 


Records show that 65% of all equipment in use today is more than question that buyers of 


ten years old. It’s quite possible that Needless Power Losses are haunt- 
ing your production costs and profit sheets. If so... 


are asking about cir 
And MeCal: Maga 
difficulty of determi: 
Rid your plant of N. P. L. once and for all. Replace old-fashioned circulation as against 
drives with performance-proven Morse Positive Drives (either roller compiled a 200- 

or silent) and get 98.6% of the power your motors produce. known ways and m 

ers. It’s an industry 


tion prec In fact, ¢ 


For complete information phone your local Morse engineer or write 
! 


us here in Ithaca. Phillips Wyman who 
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ashington Bulletin 


sHINGTON (Business Week Bureau )—Decision of three truck 


facture 
yon of 


rs to turn down government business rather than accept 
Walsh-Healey act on government contracts is simply 


| o knuckle under to labor. To give action of General Motors, 
and International Harvester its true weight as indicative of at- 
He of mass production industries, one has to remember only two 
s: (1) Law is a dodge to force hours down to 40 a week and 


wag 


es up co union scales on entire output of all industry. Bill 


written by organized labor and practical enforcement left by 


cament in its hands. (2) 
got Rooses elt’s lame endorse- 
es means of maintaining 
ly non-existent NRA wage- 
hour standards, after its en- 
ent by Congress under threat 
inion demand for Black 30- 
week bill. Walsh-Healey was 
phenated and highly expedi- 
ompromise at the time. 


| Administration Take It? 
d now, while automobile indus- 
shooting back at labor, it is 
sistretion that gets buckshot in 
pants, Question is whether Ad- 
eration will turn tail in face of 
sdemand that it stand up and 
i. In similar circumstances, 
inistration let Henry Ford face it 
» when he refused to fly the Blue 


Try to Compromise? 
iministration again can creep out 
chnicalities: accept partial bids 
n $10,000 exemption limit and 
act with dealers instead of manu- 
rers. Which is equivalent to 
g up law and throwing it in 
's face. Administration may bid 
rmistice until after election by 
ising amendments to plug loop- 
but organized labor will be on 

line next session crying for 
drastic law that will surely in- 
¢ Administration’s plans to trans- 
NIRA from potter's field onto 
constitutional ground where 
's hope of resurrection. 


lest Federal Farm Control 
te revolt against domination by 
lural Adjustment Administra- 
is heading up in demand for 
Transfer to states of farm-aid 
ams was announced as ultimate 
ive of soil conservation act but 
fnouncement was primarily in- 
1 for the ears of the Supreme 
State agricultural officials re- 
€ against direct management 
Washington have small voice in 
administration of federal aid 
formerly was in their hands. 
will meet in Texas mext month 
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JOB THREAT 
Payroll sitters — those who 
make it a career—are more 
worried about Byrd commit- 
tee’s recommendations for 
government reorganization 
than about outcome of elec- 
tion. They fear overhauling 

F of bureaus may be only an 
excuse for patronage re- 
shuffle which will turn insid- 
ers out. Issue splits profes- 
sional organizations—archi- 
tects, engineers—which have 
high-minded proposals, but 
also have members both in- 
side and outside government. 











to register emphatic protest that Con- 
gress is likely to heed. 


Safe by 40 Barrels 

Last bulwark against federal con- 
trol of oil industry still stands. Crisis 
of state compact system was tempo- 
rarily oval til week when “Red” 
(Ernest O.) Thompson, chairman of 
Texas Commission and of Interstate 
Oil Compact Commission, backed 
down, cut Texas allowable just 40 bbl. 
below Bureau of Mines estimate of 
November demand for Texas oil. 


Reserves—Regardless 

Random poll of Washington tax 
lawyers reveals firm intention among 
clients, big and little, to build up 
reserves at any price. Morgenthau’s 
claim that tax on undistributed profits 
will hit only big corporations no 
longer holds water as comparatively 
small concerns decide that it’s more 
essential now than ever to heel-in sur- 
plus earnings for the future, when 
they can be safely spent for expan- 
sion or conserved to offset strain if 
another attempt is made to NIRA-ize 
business. 


Hopes for Tax Change Grow 

Jesse Jones of RFC has Federal Re- 
serve Board support in move to hold 
President to real modification of undis- 
tributed earnings tax. As Treasury 
will reap unexpectedly large harvest 
in any event, Jones bloc is expected to 


win out before Morgenthau-Oliphant 
tax mill starts grinding. There's no 


chance of law's immediate repeal, 
even if Landon is elected, and if 
Roosevelt gets in and lets business 


down on amendments, it can at least 
count on Congress to act in less vin- 
dictive spirit now than when law was 
passed last session. House members 
who owe their seats to Roosevelt don't 
have to string so close with him in a 
second term as his support will mean 
little after this election and nothing 


after congressional elections in 1938 


Depreciation Policy Pays 

Treasury is confident it can justif 
to House Wavs & Means Committe: 
its policy of basing depreciation al 
lowances on actual records of machine 
use. Estimates of 
ury revenues on this basis more than 
match $85,000,000 which House Com- 
mittee proposed to capture, when 1934 
tax law was under consideration, by 
arbitrary reduction of 25% in allow- 
ances based on depreciation-experi- 
ence tables which Treasury relied on 
at that time in checking taxpayers’ 
claims. By spreading depreciation 
thinner Treasury now is cashing in on 
general increase in taxable incomes. 


increase in Treas- 


Batting 1.500 on Jobs 

U. S. Employment Service placed 
167,790 persons in private jobs in 
September, a 27-month peak. Off 
hand, this would appear to indicat 
greater capacity to absorb labor in pri 
vate business. Actually, the number 
of jobs obtained bears the same ratio 
as in previous months to the number 
of calls made on employers by per- 
sonnel of federal and state employ- 
ment agencies. Within limits still to 
be defined, ratio is 1} jobs per call. 


No Relief for Chains 
In bout against discriminating state 
laws chain stores will lose still more 
ground this session, thanks to 5-4 line- 
up in Supreme Court. Ignoring chain 
victory scored when Justices refused 
to interfere with lower court decision 
invalidating defective Florida law 
this prediction is based on drift of 
argument in lowa case. Hawkeye 
State tax extends to volume of busi- 
ness the principle of West Virginia's 
graduated tax on number of units, 
upheld by Supreme Court. To avoid 
pitfall that threw down Kentucky's 
percentage tax on gross sales of all 
retail merchants, Iowa law substitutes 
an occupation tax, in dollars, brack- 

eted according to gross receipts. 


Private Brands Roll On 
New contracts by mail order and 
oil companies for tires may or may 
not get around Robinson-Patman Act 
—it doesn’t really matter, for this 
much is sure: maybe for years, maybe 

















| never knew 


AUTOMATIC 
CONTROL 


could be so 


@SIMPLE 


--.until I saw the Sylphon 
No. 928 Temperature Regulator. 


Expecting to find a complicated 
system with wires, pipes, levers 
and gadgets running in all diree- 
tions — instead | saw a simple, 
self-contained, self-powered, self- 
reliant instrument that seemed 
to work by mirrors and an act 
of Providence. 


-»--SO EASILY INSTALLED 
An instrument that my plant 
superintendent tells me required 
less than two hours of our regu- 
lar steam-fitter's time to install. 


«++SO READILY ADAPTABLE 
An instrument that “tunes in” 
desired temperatures as easily as 
dialing your favorite radio station. 
That is so widely applicable that I 
believe it would solve a majority 
of our process control problems. 


---OR SO INEXPENSIVE 
And, best of all, an instrument 
that costs so little that we may 
gradually equip all our machines 
out of our regular monthly plant- 
maintenance bud¢et. 


Have you discovered the Sylphou 
o. 928, one of the latest addi- 
tions tothe famous family of auto- 
matic controls which boasts over 
200,000 successful installations 
throughout industry? 
Get the facts. A postcard will bring 
them, Ask for Bulletin U W-20. 





ULTON SYLPHON (0. 


KNOXVILLE ENN., U.S.A. 


Representatives in All sendin Cities in U.S.A. 
and in Montreal, Canada and Londen, England. 
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forever, prices quoted on tires made 

big reseller’s specifications in off- 
season for one-shot delivery will run 
under manufacturers’ prices on their 
own brands to dealers. 


Ready for Reciprocity Fight 

Secretary Hull will propose broader 
reciprocal tariff act to replace law ex- 
piring next June. He hopes at least 
to hold on to what he’s got if, in face 
of opposition in Congress, he can’t 
get greater latitude to push trade pol- 
icy. State Department regards pres- 
ent law as too narrow to take full 
advantage of present swing away 
from nationalistic self-sufficiency that 
has pinched foreign markets. 


War Orders Crimp Exports 

American exports of industrial ma- 
chinery that in past three years 
climbed steadily past Britain, 
past Germany, to No. 1 position now 
are turning down. Plausible but not 
satisfactory explanation is demand 
from domestic industries for replace- 
ments. Big contributing factor is 
work behind closed doors on govern- 
ment orders for war material. 


Shipping Costs Under Fire 

Robinson-Patman act is exerting 
pressure for reduction in transporta- 
tion costs, particularly on bulk ship- 
ments, as manufacturers and big 
distributors seek toj ustify present 
quantity discounts. This trend in oil 
industry is pushing back railroads as 
refiners and jobbers turn to increased 
use of tankers and trucks. Interstate 
Commerce Commission this week or- 
dered first broad investigation of com- 
parative rail and truck rates, practices, 
and profits on West Coast oil traftic. 


Who Follows Winant? 

Speculation concerning Winant’s 
successor on social security board is 
blocked by dearth of Republican New 
Dealers. Fact that neither of Demo- 
cratic incumbents is of chairmanship 
timber complicates situation. Possible 
out would be shunting A. J. Altmeyer 
back to Labor Department, leaving 
one Democratic and one Republican 
vacancy, opening way for selection of 
New Deal Democrat as chairman. 


Air Control to ICC? 

Shift of air line regulation from 
Commerce Department to Interstate 
Commerce Commission, again agi- 
tated by pilots’ association, may seem 
fantastic, as Gene Vidal contends, but 
proposal hits Air Commerce Bureau 
at bad time. A Congress that has 
placed in ICC practically equivalent 
power over interstate highway opera- 
tion may be persuaded that air trans- 
portation would be better off in hands 
of an agency that is plainly not sus- 
ceptible to charges of maladministra- 
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Fight Sugar Quota Rais 
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Pushing On to he anama 

Rapid progress in const 
Inter-American high, 
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Let’s Look at the Recort 

Washington is bu ? 
Vandenberg debate with 
on-a-record. Consensus 
Michigan senator has startec 
thing that will not be Ietc 
tion of broadcasting 
Many politicians dep! 
nique that radio has 
of spellbinding but, in gen 
served them well. 17! 
dozen senators and 
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electrical transcriptions | f 
cast from local stations 
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= EARTH S AIR A FIRE 8 WATER 


cree’ Engineering the machines that harvest Earth, Air, Fire and Water for the 


. comfort of mankind is the broad business of Allis-Chalmers . .. Wherever 
anama rhe y 
ane creek ete pat | fields are sowed, tilled and their fruits gathered . . . Wherever grain is 
ground into teed, milled into flour or flaked into cereal . .. Wherever 
forests are logged and cut into lumber ... Wherever mines are made 
to yield their riches ... Wherever cement is made, rock crushed and materials hauled 
for roads or construction work ... Wherever air or gas is blown or compressed ... 
Wherever steam, electric or water power is generated, controlled, distributed and used . . . 
» eceill Wherever water must be kept flowing to home, factory or soil ... There Allis-Chalmers’ 


g ft 


vast engineering and equipment-building activities are serving the comfort of all. 


and condensers . . . Water 
wheels and accessories .. . 
Blowers, compressors and 


ALLIS-CHALMERS 
ENGINEERED 


EQUIPMENT ENGINEERS TO tnBustaY 


Farm and Industrial Tractors 
...Farm machinery... Flour, 
feed and flaking mill, sawmill 
and timber preserving ma- 
chinery... Mining, metallur- 
gical and hoisting equipment. 


‘team engines, steam turbines 


Bulletins for various types of equipment furnished on request. Address Allis-Chalmers Wfg. Company, Milwaukee, Wisconsin 
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vacuum pumps... Centrifu- 
gal pumps. 


Electric generators, trans- 
formers, converters, rectifiers, 
switchgear and regulators 
.. + Electric motors for all 
purposes... Texrope drives. 
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PHOTOGRAPH BY GEORGE HUKAR 


MASTER OF THE MIGHTY 


The sleek conqueror of a storm-mad 
ocean rides haughtily into port. But the 
journey is not done... not until puffing 
little tugs take over the work of mam- 
moth screws and safely nudge the giant 
to her dock. Once again, in its moment 
of triumph, mighty power bows to its 


inevitable master... control. 


Control is always more important than 
its size or cost indicates. What it saves, 
how it protects, is seldom dramatically 
apparent. This is particularly true of 
Motor Control. It is the vital link between 
men and modern machines. It is the 
midget master of millions of horsepower 
in Industry's electric motors. Yet its sav- 


ings are usually buried in a mass of 
operating figures that ordinary book- 


keeping never reveals. 


Thinking executives recognize this. They 
insist Motor Control must be selected 
with care, specified by name. That 
Cutler-Hammer Motor Control is spe- 
cified most often, that outstanding 
machinery builders feature it in their 
motorized designs and that a host of 
reliable independent wholesalers stock 
Cutler-Hammer Motor Control exciu- 
sively is worthy of your consideration. 
CUTLER-HAMMER, Inc., Pioneer Manu- 
facturers of Electric Control Apparatus, 
1275 St. Paul Avenue, Milwaukee, Wis. 


What is Motor Control? 


Sometimes a group of buttons 
machine, sometimes a box on the w 
sometimes a whole room f 

... Motor Control comes in ao + 
different forms. Regardles 

starts, stops, regulates and protect 
and machines . . . four importont 


CUTLER-HAMMER @J MOTOR CONTROL 
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Latest Preceding Month Year Average 
Week Week Ago Ago 1931-35 


BUSINESS WEEK INDEX . °75.9 +77.1 76.7 67.0 62.6 
PRODUCTION 
74.2 75.9 74.4 


*% Steel ingot Operation (%% of capacity) 2 

* Building Contracts (F. W. Dodge, daily average in thousands, 4- wk. basis) $10,098 $10,913 
* Bituminous Coal (daily average, 1,000 tons) *1.579 1,523 1,563 
* Electric Power (million kw.-hr.) 2,170 2,168 2.171 


TRADE 


Total Carloadings (daily average, 1,000 cars) 
* Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars) 
* Check payments (outside N. Y. City, millions) 
%*% Money in Circulation (Wednesday series, millions) 


137 3: 122 

84 4 76 
$4,642 5s $3,743 
$6,305 3.2! $5,695 


PRICES Average for the Week 


Wheat (No. 2, hard winter, Kansas City, bu.) 
Cotton (middling, New York, Ib.) 

Iron and Steel (Steel composite, ton) 

Copper (electrolytic, Connecticut Valley basis, Ib.) 
All Commodities (Fisher's Index, 1926 100) 


FINANCE 


Total Federal Reserve Credit Outstanding (Wednesday series, millions) $2,485 $2,472 $2,495 $2,496 
Total Loans and Investments, Fed. Res. rep't’g member banks (millions) $22,568 $22,607 $22,614 $20,300 
* Commercial Loans, Federal Reserve reporting member banks (millions) $5,529 $5,488 $5,418 $4,955 
Security Loans, Federal Reserve reporting member banks (millions) $3,166 $3,215 $3,241 — 
Brokers’ Loans, Federal Reserve reporting member banks (millions) $1,147 $1,174 $1,203 _— 
Stock Prices (average 100 stocks, Herald-Tribune) $125.62 $125.25 $122.50 = 
Bond Prices (Dow, Jones, average 40 bonds) $105.44 $105.50 $104.78 $ 
Interest Rates—Call Loans (daily av’ge, renewal) N. Y. Stock Exchange 1 3 ., “4 
Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City a‘ ‘ ‘ pie 
Business Failures (Dun and Bradstreet, number) 164 130 


* Factor in Business Week Index ‘*Preliminary tRevised. 


This Weekly Index of Business Activity is covered by the general copyright on the 
contents of Business Week and may not be reproduced without special permission. © Business We ee 
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Burroughs |# 


bit, chi 
con. 
bn andise. 
Cae TI 
BURROUGHS TYPEWritep er LOWS 
ACCOUNTING MACHINE Rob msor 


Writes check (or p nvelors guse of 


- TT earnings record ploves ed to 
| sl a > eS ORR eEE statement and payr . dit 
. a . 
’ in one operation. Column < rament 
: - tion automatically ntroll. 


ACCOUNTING NOW 


to obtain the 
information required by the 


SOCIAL SECURITY ACT 


Many employers are finding in recent 
Burroughs developments a simple solu- 
tion of the accounting problems set up 
by the Federal Social Security Act. Often 
the exceptional speed, ease and economy 
of new Burroughs machines make ft 
possible for employers actually to lower 
accounting costs and still have the 
additional information required. 


In fact, many say: ‘‘We are glad the Social 
Security Act prompted us to investigate, 
because we now have the complete pay- 
roll accounting system we have needed 


* 


for a long time. 


Investigate. Let a Burroughs representa- 
tive assist you in meeting your payroll 
problems now, so you will be prepared 
to furnish the information required by 
the Act when it becomes effective the 
first of the year. 


SEND FOR 


BURROUGHS ADDING MACHINE COMPANY, 6130 SECOND BLVD., 


All totals accumu! 
machine is only on 
models; payroll w: 
one of the many jo! 


BURROUGHS DESK 
BOOKKEEPING MACHINE 


Posts earnings record auto- 
matically prints dates in proper 
columns, automatically sub. 
tracts deductions—calculates 
net pay. Can also be used as a 
fast, practical adding-subtract. 
ing machine for all kinds of a 

counting work. Many styles and 
many models—all low in price 


BURROUGHS CHECK-WRITING 
TYPEWRITER 


Writes payroll checks in units 
or in strips. Payroll summar;s 
completed in same operation 
Fast and easy insertion and 
removal of checks. Can also be 
used as a typewriter for corre- 
spondence and general typing 
Electric carriage operation 
Several models. 


BURROUGHS AUTOMATIC 
PAYROLL MACHINE 


Writes check (or pay envelope). 
employee's earnings statement, 
earnings record and payroll 
summary in one operation. Ac 
cumulates all necessary totals 
Many models for payroll work, 
as well as for scores of other 
accounting jobs. 


THIS NEW PAYROLL FOLDER! 


DETROIT, MICH. 


Send me the new folder “Modern Payroll Methods,” illustrating complete payroll accounting methods 
typical entries and suitable column headings for maintaining the information required by the Social Security \«' 
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ear. 
ef coward ¢ 
pinson-Patman act. And _ be- 


use of the stipulations with re- 
ud to wages and hours on gov- 
sament business provided by the 
alsh-Healey law, business re- 
ealed decided reluctance to bid 
his week for such contracts. 










Heavy Industries Ahead 

On the other hand, the week was 
ot without its cheerful aspects. Earn- 
ags statements coming to light show 
de gains over last year. Durable 
ods industries will show up particu- 
larly favorably in view of the antici- 
nied 355 increase in output, against 
1 5¢; gain for consumer lines. Virtu- 
lly all automobile makers are now in 
production on their 1937 models. 














Get Working Capital 
Commercial loans have steadily in- 
creased since early this year and now 
sand as much as 12% above a year 
ago, indicative of the expanding needs 
ot business to finance current opera- 
ions. Behind this week’s announce- 
ment that tax collections passed the 
billion dollar mark in the initial quar- 
wer (July 1 to Sept. 30) of the Escal 
vear for the first time since 1928, is the 
record of better business volume mak- 
ing the feat possible. 
















Business Machine Boom 

Office equipment makers celebrat- 
ing their 33rd annual business show 
this week are looking forward to a 
predicted $500,000,000 volume of new 
business to materialize in the next 12 
months. They base their optimistic 
estimates chiefly on the needs for new 
ccuipment brought about through 
legislation like the sales tax, Robin- 
son-Patman act, and Social Security 
ut which have forced more detailed 
record keeping. Obsolescence of ex- 
isting equipment and the expansion of 
business volume are also compelling 
motives. Earnings for leading manu- 
lacturers are expected to come close 
to the 1929 level. 


No Serious Shortage 
Railroads just managed to get by 
this year without any serious shortage 


of freight cars, but the chances of do- 
ing the same next year with even a 
modest increase in traffic volume seem 
slight. 


Estimates of mew cars re- 
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news was mixed this week. 
75.99, of normal. Steel mills slowed down operations 
pit, chiefly because of a lag in volume in the structural steel divi- 
* Warmer weather slowed down the movement of fall mer- 
Carloadings have probably reached their peak for this 
The Federal Trade Commission pointed its disapproving fin- 
he manufacturing field in its. program of enforcing the 





Business Outlook 


Week's index 


Business 





EARNINGS GAIN 68°: 


On page 50, Business VW eek 
presents the first returns on 
company earnings for the 
third quarters of this year 
and last. The 68 gain for 
39 industrial companies may 
be pared considerably when 
the sample becomes larger, 
but the individual records are 
interesting testimony to last 
summer's business vitality. 
General Electric, for example, 
reported a 76° increase in 
earnings for the period on 
the basis of a 28'. increase 
in business. 











quired within the next 12 ‘months run 
as high as 150,000. 


Railroads Keep Buying 

That the railroads are aware of this 
deficiency in their equipment is ap- 
parent from the orders flowing into 
the steel market for freight cars, loco- 
motives and rails. Some 110 locomo- 
tives and several hundred freight cars 
are now on the inquiry list. Nearly 
100,000 tons of rails were purchased 
this week. Additional purchases are 
due, though they may be spread out 
over the next five weeks in view of 
the extension of current rail prices un- 
til Dec. 1 for delivery through March, 
1937. 


Expect Boosts in Wages 

Wage increases in industries which 
have fared particularly well this year 
are not likely to be postponed much 
longer. A number of textile plants 
have posted increases. Glass workers 
are asking for a 12; increase. Steel 
consumers have been quietly informed 
that prices will be boosted again as 
soon as the decision on wage scales 
is made, and that this move will come 
before Jan. 1. Meanwhile the West 
Coast labor situation in the shipping 
industry remains in a state of sus- 
pense until Oct. 28. 


A First for Birmingham 
Not only is the South going indus- 
trial in a big way through the influx 
of new paper mills, but Birmingham 
Ala., is to be the site of the first tin 
plate mill in the South. U. S. Steel 





announced a $29,000,000 construction 
program embracing two batteries of 
coke ovens, a blooming mill, a mod- 
ern continuous wide-strip mill, two 
continuous cold-rolling mills, and a 
tinning department. When this pro- 
gram ts completed in 1938, Birming- 
ham payrolls will be increased by 
2.500 persons. 


Buy Non-Ferrous Metals 

Non-ferrous metal markets are ex 
periencing no let-up in buying. Sep 
tember consumption outstripped pro 
duction and cut into stock piles 
October is expect d to be as good, A 
price increase in copper is expected at 
any time. Abroad, demand has forced 
up prices to the 10¢ level, and the 
cartel has agreed to lift production 
quotas to 85% of the basic tonnage 
allotment. In lead markets, one lead- 
ing producer is asking slightly higher 
prices than its 8 peo and busi- 


ness is being booked at both levels. 


Utilities and Copper 

In some quarters, this year’s sub- 
stantial increase in copper consump- 
tion has been largely ascribed to the 
buying by utilities and other branches 
of the electrical field. Just how ex- 
tensive the utility construction pro- 
gram has been this year will not be 
known for several months, but the 
constant pressure of power demand 
is surely taxing facilities. August was 
the third consecutive month in which 
the demand for power among large 
commercial consumers set a new all- 
time high. Demand from domestic 
consumers started the usual seasonal 
rise in July this year, a trend which 
will continue to the end of the year, 
with a new peak due in January. 


For Single Families 

This year’s residential construction 
which is expected to provide 150,000 
new homes against 90,000 last year is 
still dominated by the single-family 
dwelling. In the first nine months, 
F. W. Dodge reports about 32,000 
houses built by home owners for their 
own occupancy, another 20,000 single- 
family homes built by housing devel- 
opment companies, and another 13,- 
000 one-family houses built by small 
mason or carpenter builders for sale 
or rent. These 65,000 one-family 
units with an aggregate value or more 
than $400,000,000 represented about 
70% of all residential 
east of the Rockies this year. 


construction 


Cement Stocks Reduced 

Cement producers enjoyed another 
good volume of business last month 
when shipments jumped 61°; ahead 
of a year 2g0. In the first nine 
months of 1936, production ran 42° 
ahead of comparable months of 1936, 
and shipments ran 50% ahead. 
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|ASHINGTON (Business ut ‘eek Bureau) 
‘st evidence of resistance to the 
ish-Healey Government Contract 
came this eck with the opening of 
for 12 light trucks to be used by 
Resettlement Administration. The 
ding confirmed advance predictions 
tthe mass-production industries 
nuld prefer to sacrifice government 
ness rather than subject themselves to 
densome restrictions. 

Of the four bidders for the truck or- 
- only one, A. J. Corbitt Co., a small 
jucer, agreed to the Walsh-Healey 
sulations. The other three—General 
otors Truck Co., International Har- 
te, and Reo— ducked below the 
10,000 limit under which the stipula- 
ms do not apply by the simple device 
i bidding on only seven, eight and 
ht units, respectively. 

Figured on a unit basis, the Corbitt 
id is high. Now the government faces 
interesting decision: shall it award 
e entire contract to the highest bidder, 
¢ shall it split the award and thus 
sntenance a palpable evasion of the 
w law? Unothcially, federal purchas- 
ig agents express no surprise at the out- 
me, expect similar results in the future. 
this particular case partial bids were 
¢ logical out; had the contract been 
reer, the big manufacturers would 
bably have refrained from bidding 
left the field to their local deal 
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af, 













evelop- Net result in either case, it is 

nique — is higher prices to the gov- 
equate board Is Cautious 

sands Meanwhile, industry's first attempt to 

recom. He the government contract restric- 

ons into line with established prac- 

ce by the special exemption route te- 

“ lted in what can best be interpreted as 

6 — neat duck by Sec. Perkins’ new board. 

tation Having pointed out that the cotton 

th industry as now organized cannot 

th it lily comply with the rigid require- 

ents of the act, the Cotton Textile In- 

tute asked if it could not reduce the 

Ps-year female age limit to 16 years and 


h the 40-hour week in respect to 
eng, bleaching, drying, and mercer- 
s ng machines forming parts of a con- 
nuous process where } man stoppage 
ild mean losses to goods in process. 
To the latter question the board re- 
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Jk at Walsh-Healey Act 


Big truck makers keep clear of government contract 
restrictions, place Washington in quandary. Labor De- 
partment, short of funds, defers enforcement policy. 


plied that no exemption is necessary; 
the law permits overtime work—at the 
overtime scale. To the former it issued 
a temporary exemption for 90 days per- 
mitting the retention of 16-18-year-old 
girls now employed, but forbidding any 
further employment in this classification. 
What will happen at the end of the 90- 
day period is anybody's guess. 


Just a Stopgap 

This action confirms the general opin- 
ion that Walsh-Healey enforcement— 
and the effects thereof—will be a long 
time in becoming crystallized. The 
Labor Department is stalling because it 
lacks funds for real enforcement. The 
newly appointed advisory board, re- 
cruited entirely from within the depart- 
ment, is admittedly a stopgap and will 
make only essential decisions until a 
permanent organization can be set up. 
Even those decisions forced upon it, it 
seems, will be temporary in effect. 
Other government agencies, prone to re 
gard the new restrictions as a necessary 
but unwelcome addition to an already 
burdensome purchasing procedure, are 
complying with noticeable lack of en 


And industry, as a whol 


seems inclined to let government busi 


thusiasm 


until it finds 
exactly what it is up against 
It is still 


clusions as to the 


ness slide tor a while 


too early tor definite o1 
cltect upon 
The law went into effect Sept 


bidding 

+ ul a 
applies only to contracts first ad ed 
on or after that dat As an inter 
at least a month normally intervenes b 
tween the 
ing of bids, there are few returns yet 


| ’ 
Val OF 


advertisement and the 


available to indicate how many 


normally bidding have determined t 


0) 
hold off—for the time being, at 
The few exceptions concern only « 
ency purchases needed in a hurry, most 
of which do not fall under the law 
Business apathy toward government 


! 
orders is a reflection of 


ume in private With 
factories already foresecing 
filling orders now on the books, the 
tendency to forego the headaches that 
seem inseparable from a government 
contract is natural. This effect 
not so much of a settled policy, as of 
individual which 
never get publicity 


IMprove 1 vol 
channels many 


delays in 


is the 


decisions, most of 


Some Favor Restrictions 


Curiously enough, business is by no 
means unanimous in its condemnation 
of the Walsh-Healey law. To many, it 
offers protection from the element that 
has been underbidding the better class 
of manufacturers for government busi- 





have contracts with the government, in enforcement of the Walsh-Healey Act. 


Horria @ 1 
WALSH-HEALEY WATCHMEN—These are the three Department of Labor men, 


appointed by Sec. Perkins as a temporary board to keep an eye on businesses which 


I rom 


left: Telfair Knight, counsel for the Textile Labor Relations Division; Frank Healy 
(not the same as Healey), of the solicitor’s office; Hugh Kerwin, conciliation director. 
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ness through substandard wages and 
working conditions. But there is an 
if’’ that centers on the 40-hour week. 
Industries based upon the 44- or 48-hour 
working week foresee many complica- 
tions in either segregating government 
work on a 40-hour standard or paying 
overtime for the excess to those workers 
engaged therein. If Congress or Miss 
Perkins would liberalize that one pro- 
vision, Opposition to the new statute 
would diminish considerably 


Revision Expected 

That the next Congress will make 
some changes in the law is generally 
anticipated Labor is dissatisfied be 
cause it believes there are too many 
loopholes—notably the $10,000 limit, 
which it considers too high, and the 
provision that a dealer can bid and, it 
successful, can fulfill the contract from 
the production of a substandard manu 
facturer. Industry, on the other hand, 
wants clarification of several disputed 
clauses, notably that exempting open 
market purchases, and liberalization of 
the 40-hour week to conform to pre 
vailing practice The purchasing de 
partments, privately, would like more 
exemptions in order to save themselves 
time, trouble, and money; publicly they 
say nothing. The Labor Department 
has not yet made up its mind whether 
to ask for amendments or not 

With all these divergent interests 
anxious for a revision, it seems prob- 
able that the whole question will be re 
opened What the results will be, 
however, are beyond prediction. But 
the general belicf that the law in its 
present form is purely temporary is 
another factor tending to quiet active 
efforts toward modification. Aside from 
the request of the Cotton-Textile In- 
stitute, there have been no other re 
quests for modifications or exemptions, 
according to the Department of Labor 


Another R-P Puzzle 


New complaint by Trade Com- 

mission raises question of who 

is real wholesaler. 
THis weck the Federal Trade Commis- 
sion decided to show business generally 
that the Robinson-Patman law wasn't 
confined exclusively to chain store and 
mail order operations. It accomplished 
that object by issuing a complaint against 
the United States Quarry Tile Co. of 
Canton, O., charging that it violated 
section 2 (a) of the law in furnishing 
tile to ‘so-called wholesalers” at a 15% 
discount from the price quoted to til 
contractors 

The complaint says the wholesalers act 
as retailers “in many instances” and, 
like the tile contractors, sell direct to the 
ultimate consumer. Hence, the com- 
mission hopes to establish the necessary 
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UNCLE SAM, SHOPPER—Laws such as the Walsh-Healey Aci = 
purchases, affect about 25.000 kinds of things. And. as may be ~«: BO," 
samples in front of Howard Eberly. procurement division work: 
Department, the goods to be checked range from football helmet 
fact of compctition—necessary, because interest now in vice ( 


there is no price discrimination except tackle the enigmatic 
when inequitable prices are charged to trade, and they por 
firms or individuals that compete with once those definitions 
each other. tablished, ol i 
Chain stores and wholesalers in the changes which will 
food and drug fields who realize that ify for any classificat 
enforcement of the law will, after all, able. Conversely, » 
chiefly implicate them, regardless of the siderably interested in 
commission's latest action, are keenly in- the courts will now 
terested in the problems involved in it. how many sales at 




















They cye with particular concern the out of a wholesal 


phrases so-called” and “in many in- ’ I 
Accent on Cost Accounting 





stances,”” realizing that the ultimate deh 
nition of those terms will throw consid While pondering 
ade factors contin 
cir mind the mat 





erable light on the status under the act t 





f 
of discounts based on a classification ot tl 






t 
customers tions of the five 
Originally, the Robinson-Patman bill issued a fortnight ago (¢ 
contained a provision specifically okay- p13). Manufacturers’ s e 






ing quantity discounts based solely on concern is over the 






customer classification provided such for justifying by stri 






classification was made on the basis of down to the last decin 





the character of the selling and not ot nute differences in their s 





the buying done by such customers. This discounts—differences 






meant that wholesalers would have been been accepted as equitab 











entitled to special discounts, simply be And when they undert ist 

cause they were wholesalers, and chains those discounts in terms ngs 

would have been entitled only to usual the little known cost of 

retail discounts. as well as many of th . 
The provision was later stricken out, mers, may be surprised result 

the wholesalers who supported the bill for, as the Chamber of ‘ 

being satisfied that it was unnecessary, the United States points he tee 






as their special discounts as a class were cost studies which hav. 
protected by the necessity for proving in this field have revealed 
competition under the law. (In other much as a thousand pert 








words, since wholesalers do not com- of selling to very littl i, 
pete with retailers, there would be no buyers 
Certainly, the net eff 







compulsion for manufacturers to deal 














with both on the same terms.) mission's actions thus far ANSWE 
In the light of that interpretation, retard the readjustment ot abrasive 
chains and mail order houses which per- allowance schedules whic! Fare pi 
form both wholesaling and retailing going forward as manufacturers beg fiying 
functions have wondered about their to realize that they coul = % 
chances of establishing a claim to special legally grant some concess dicoat 
discounts. They have more than an idle buyers. vy 

















business 
retailers 


year American public spent 
, 

990,267,000 in retail establish 
& 700, 2 

ig to the preliminary re- 


its, accor 
rd retail census released 


fs ol the é' 
week In terms of dollars, this still 
4 well below expenditures made in 


po—33%% to be exact—but it’s a long 
bf the $25,037,225,000 of 


ide from 
at 
33 when the last census of retail dis- 


Erion was taken. Moreover, if it 
yssible to make allowance for 
Lig prices, it is conceivable that 
year’s purchases were not far below 
bx) in point of volume. And with 
wears buying estimated at about 


y 


00, retailers are handling 
ich goods as eight years 


B46 680, 00K 


Treg. Bet AIM 


rvice Groups Next 
; retail distribution is 
frst of the reports made available 
he more comprehensive Census of 
ss (BU —Sep2l 35.p 38), under- 
ken with funds provided by the 
orks Progress Administration to pro- 
ide business with up-to-date informa- 
) economic changes Next to 
r will be the preliminary report on 
- establishments, followed in 
one on wholesale distribu- 
The first census on radio broad- 
is complete and a summary re 


ensus ol 


ing 


ANSWER TO DUST—W. I. Biggs. safety engineer of the U. 


_) a | « 
there People Spend Their 
Retail census provides abundant information for 
in determining sales quotas. 
took in 33 billion dollars. 


Money 


Last year 


port is in preparation Onc on banking 


institutions is nearly ready tor summar 


zation. In addition to these helds, the 
following branches of business will b 
included: theaters and other amus 
ments, hotels and tourist camps, insut 
ance carriers anc ayencics 1dvertising 


agencies, construction industfics, ware 
housing, truck and bus transportation 
Of 


broader interest than the census of retail 


these census reports, none has 


distribution This provides the most 


authentic information on where and 
how the American public spends the 
bulk of its income. It provides the 
basis for sales quota analysts for hun 
dreds of distributors and manufacturers 

Untortunately 
are still incomplete for the states of New 
York, Illinois, Missouri, Maryland, and 
Colorado. As this lacked the 


legislative support of mandatory report 
i rt ! 


the data so tar released 


census 
ing, a small number of concerns refused 


to disclose the necessary intormation 
The incompleteness of coverage im the 
current report is especially apparent in 
the department store summary of New 
York State. 

Barring this drawback, and the fact 
that the usual detailed analysis of many 
aspects is still 
liminary report gives enough imtorma 


tion for a few general deductions. In 


unavailable, the pre 





i & Underwood 


S. Navy, demonstrates the 


Underwe 


ibrasive mask he has perfected for silicosis prevention in shot and sand blast rooms. 
Fare piece filters dust laden air: detachable latex-covered silk hood resists impact of 


cushioning effect. 


N. Y. 


OCTOBER 24, 1936 


Oe ga fying particles. Air passing out exhalation valves inflates hood slightly to provide air- 
: Coincident with announcement of the new mask is the news that 
Me the N. Y. State Department of Labor is establishing a field laboratory for the study of 
‘ilicosis under actual working conditions in a granite quarry at Letchworth Village, 
Rockland County granite is famous for high silica content. 


' 
the first piace, the 


iscloses that there ar ore 
today than in 1 4 s 
1,543,158. Moreover, the bulk 
incr sc ft Ok piace n 


of the impetus of prohibition f 


MOrinking places plus packa 
stores accounted for 76 i7 of the 
crease of 122.962 stores between 3 
and 1935. Filling stations ranked xt 
n expansion. Imp t f s in 
stores ox irftod ny t ts WW 
ry stores, ciga t S { i 
While confirmation will ve to await 
the additional reports from the (¢ 
Bureau, the growth in those lines 
trade in which independents still 
lominate s iggests that th hains 
ot made tl mroads n retail trad in 
the past two years that they did bet n 
2») and 1933 when they increased 
their share from 20% to 257 of the 
total. Independently controlled lin 


like family clothing stores, which gain d 
in sales in the two-year interval, 
motor vehicle dealers with 82°; hard- 
ware stores with 50%, men’s clothing 
with ! 


4 


33°) women's ready-to 
357, all 


increases that the 


stores 
ear 
substantial 


stores with show such 


presump- 


tion is that independent stores | 


held their own perhaps gained a littl 


There is more than a hint that credit 
sales regained some of the proun 1 lost 
between 1929 ind 1933 when they 
dropped from 34 of all retail 
to 28% Employment conditions have 
improved substantially since 1933 
ing the extension of credit less risky t 


during the years of deepening dept 


The 94% increase in sales of 


family clothing stores, the 90°; gain for 


sion 


household appliance and radio stores 
and the 24% increase in furniture and 
floor covering stores, attest the expan 


Th s lo ! 


motor vehi Ie d il rs 


credit volume 
s ile s by 


who ycne rally report 


sion of 
include 
their business on 


basis ‘ ius¢ my opcrate } 


i ¢ ish 


the aid of finan ompanies 


Buying Shifts Studied 


; 


So far, the retail census confines 
to an analysis of sales by classes of 
stores Later, the report of sales | 


will be available. This 
conomy, was omitted in 

It will be studied with 
shifts in 
taken 


commodities 

for rcasons of 
the 1933 census 
determine what 
habits 


great care to 
consumer buying have 
placc since 1929, 

That food gets the biggest slice of 
the consumer’s dollar still holds true. In 
1935, 26.5% of all retail trade fell in 
this group. A continuation of consumer 
preference for buying in stores suppl; 
ing both groceries and meats is pre- 
sumed from the greater increase in sales 
of this type of store (29%) compared 
with either grocery stores (22%) or 
meat markets (24%). 

Next in importance to food comes 


expenditures in dry goods and apparel 
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substandard 
working conditions. But there is an 
if’ that centers on the 40-hour week. 
Industries based upon the 44- or 48-hour 
working week foresee many complica- 
tions in either segregating government 
work on a 40-hour standard or paying 
for the excess to those workers 
If Congress or Miss 
Perkins weuld liberalize that one pro- 
vision, opposition to the statute 
would diminish considerably 


ness through wages and 


overtime 
engaged therein 


new 


Revision Expected 


That the next 
some changes in the law 


make 
is generally 


Congress will 


Labor is dissatisfied be 
cause it there are too many 
loopholes—notably the $10,000 limit, 
which it considers too high, and the 
provision that a dealer can bid and, ii 
successful, can fulfill the contract from 
the production of a substandard manu 
facturer. Industry, on the other hand, 
wants clarification of several disputed 
clauses, notably that exempting open 
market purchases, and liberalization of 
the 40-hour week to conform to pr 
vailing practice. The purchasing de 
partments, privately, would like more 
exemptions in order to save themselves 
time, trouble, and money; publicly they 
say nothing. The Labor Department 
has not yet made up its mind whether 
to ask for amendments or not 

With all these divergent interests 
anxious for a revision, it seems prob- 
able that the whole question will be re- 
opened. What the will be, 
however, are beyond prediction. But 
the general belicf that the law in its 
present form is purely temporary is 
another factor tending to quiet active 
efforts toward modification. Aside from 
the request of the Cotton-Textile In- 
stitute, there have been no other re 
quests for modifications or exemptions, 


anticipated 
be lie ves 


results 


according to the Department of Labor. 


Another R-P Puzzle 


New complaint by Trade Com- 
mission raises question of who 
is real wholesaler. 


THis week the Federal Trade Commis- 
sion decided to show business generally 
that the Robinson-Patman wasn't 
confined exclusively to chain store and 
mail order operations. It accomplished 
that object by issuing a complaint against 
the United States Quarry Tile Co. of 
Canton, O., charging that it violated 
section 2 (a) of the law in furnishing 
tile to ‘so-called wholesalers” at a 19% 
discount from the price quoted to tile 
contractors 

The complaint says the wholesalers aet 
as retailers “in many instances” amd, 
like the tile contractors, sell direct to the 
ultimate consumer. Hence, the com- 
mission hopes to establish the necessaiy 


law 


) \ 


RP. 
$>> 


Laws 


UNCLE SAM, SHOPPER 


fact of competition—necessary, because 
there is no price discrimination except 
when inequitable prices are charged to 
firms or individuals that compete with 
each other. 

Chain stores and wholesalers in the 
food and drug fields who realize that 
enforcement of the law will, after all, 
chiefly implicate them, regardless of the 
commission's latest action, are keenly in 
terested in the problems involved in it 
They cye with particular concern the 
phrases and “in many in- 
stances,”’ realizing that the ultimate deh 


so-called”’ 


nition of those terms will throw consid 
erable light on the status under the act 
of discounts based on a classification ot 
customers 

Originally. the Robinson-Patman bill 
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purchases, affect about 25.000 kinds of things. 
samples in front of Howard Eberly. procurement division work, 
Department, the goods to be checked range from football helmet- | 
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ms year American public spent 
6 999.267,000 in retail establish 
according to the preliminary re- 
« of the third retail census released 
week. In terms of dollars this still 
well below expenditures made in 
59-33%, to be exact—but it’s a long 
from the $25,037,225,000 of 
last census of retail dis- 
taken. Moreover, if it 
possibl to make allowance for 
ges in prices, it Is conceivable that 
year's purchases were not far below 
b>) in point of volume. And with 
; year's buying estimated at about 
4 690.000,000, retailers are handling 
uch goods as eight years 


at 
33 when 
bution Was 


t ‘ 


Treas < ADOL 


rice Groups Next 
This census of retail distribution is 
rst of the reports made available 
om the more comprehensive Census of 
siness (BU —Sep21°35,p38), under- 
ken with funds provided by the 
‘orks Progress Admunistration to pro- 
ide business with up-to-date informa- 
n economic changes. Next to 
ar will be the preliminary report on 
establishments, followed in 
ber by one on wholesale distribu- 
The first census on radio broad- 
: is complete and a summary re 









ting 


om 


comp 


there People Spend Their Money 


Retail census provides abundant information for 
pusiness in determining sales quotas. 
retailers took in 33 billion dollars. 


Last year 


port is in preparation One on banking 


institutions ts nearly ready tor summari 


zation. In addition to these helds, the 
following branches of business wall bx 
included: theaters and other amus« 


ments, 
ance 
agencies, 
housing, truck and 

Of 
broader interest than the census of retail 
distribution. This provides the 
authentic information 
how the American public spends the 
bulk of its income. It provides the 
basis for sales quota analysis for hun- 
dreds of distributors and manufacturers 

Unfortunately, the data so far released 
are still incomplete for the states of New 
York, Illinois, Missouri, Maryland, and 
Colorado. As this lacked the 
legislative support of mandatory report 
ing, a small number of 


hotels and tourist Mps, insuf 


carriers and agencies, advertising 


construction inmdustrics 
bus 


WAT 
transportation 
these census reports, none has 
most 


on where and 


census 


concerns refused 


to disclose the necessary information 
The incompleteness of coverage in the 
current report is especially apparent in 
the department store summary of New 
York State. 

Barring this drawback, fact 
that the usual detailed analysis of many 
aspects is still unavailable, the 
liminary report gives enough informa 


tion for a few general deductions. In 


and the 


rn 
} re 


TLY | 


UND 


erwood 
s the 
oms. 
et of 
> aire 
that 
ly of 
lage, 


the first place, the pretumus \ 
iscloses that there are more 1 
today than in 1929——1,649,08 
1,543,158 Moreover, the bulk 
increase took nl n i195 


of the impetus of prohibition repeal 


Mrinking places plus package liq 
stores accounted for 76,247 of the 
crease of 122.96? stores between 1933 
and 1935. Filling stations ranked xt 
in expansion Important shrink sin 
stores occurred ong restaurants “ 
elry stores, cigar stores nad stan Is 
While confirmation will have to await 
the additional reports from the Cer 
Bureau, the growth in those lines of 
trade in which independents still 
lominate suggests that the chains ha 


not made the inroads on retail trade in 
the past two years that they did between 
1929 and 1933 when they increased 
their share from 20% to 25°] of the 


total Independently controlled lines 
like family clothing stores, which gained 
4% in sales in the two-year interval, 
motor vehicle dealers with 827 , hard- 
ware stores with 50%, men’s clothing 
stores with 33°/, women’s ready-to 
wear stores with 35¢/, all 
substantial increases that the presump- 
tion is that independent 
held their own, perhaps gained a little 


show suc h 


stores have 


There is more than a hint that credit 
sales regained some of the ground lost 
between 1929 and 1933 when they 


dropped from 34° of all retail tr 
to 28% 


improved substantially since 1933, 1 


Employment conditions have 


ing the extension of credit less risky tl 

during the years of deepening depres 
The 94% increase in sales of 
family clothing stores, the 90°; gain for 
household appliance and radio stores 
and the 24% increase in furniture and 
floor covering stores. attest the expan 


sion 


sion of credit volume These do n 
sales by 


report 


motor vehicle dealers 


their b 


include 


who generally isincess on 


a cash basis because they operate with 


the aid of finan 


omi 


wuNnics 


Buying Shifts Studied 


So far, the retail census confines itself 
to an analysis of sales by classes of 
stores Later, the report of sales by 
commodities will be available. This 


for rcasons of cconomy, was omitted in 

It will be studied with 
great care to determine what 
consumer buying habits 
plac since 1929, 

That food gets the bigge st slice of 
the consumer's dollar still holds true. In 
1935, 26.5% of all retail trade fell in 
this group. A continuation of consumer 
preference for buying in stores supply 
ing both groceries and meats is pre 
sumed from the greater increase in sales 
of this type of store (29%) compared 
with either grocery stores (22°) or 
meat markets (24%). 

Next in importance to food comes 


expenditures in dry goods and apparel 


the 1933 census 
shifts in 


have taken 
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BR s Nee 
THEY COME TO SEE—An army of dealers has invaded Detroit and other automobile 


cities, to get the lowdown on the 1937 models (De Soto dealers, above). 


In the plants 


(right) Harlow H. Curtice (top picture, left) exchanges congratulations with Alfred P. 


Sloan, in front of the new Buick; below: 


a Chevrolet group, from left: J. M. Crawford, 


chief engineer; C. E. Wetherald, vice-president; M. E. Coyle, president. 


stores. These two groups account for 
21.4¢ out of every retail dollar. When 
the returns are compieted for the de- 
partment division, this share is 
likely to be stepped up. Third impor- 
tant avenue of disbursement among con 
sumers ts the automotive group of re- 
tailers—the sellers of new and used cars 
of accessories, garage space, and the like 
Here the retail consumer spends another 
14.1¢ of his retail dollar 

Retailers are important employers of 
labor, and in 1935 had an average of 
3,899,927 persons on their payroll, 


store 


14% more than in 1933 but 11° short 
of the 1929 total. Just how these are split 
between full- and part-time employees 
is not reported yet, but from the distri 
bution of payroll data, it would seem 
that the final report will show some im 
provement in the number of full-time 
employces relative to part-time employ 
Payroll of full-time employees in 
creased 25° over 1933 but fell 34% 
short of the 1929 payroll, while the 
payroll of part-time employees fell 5% 
in the two-year interval, but was 45°; 
greater than in 1929. 


ces 


Speed Up New Car Production 


Manufacturers act to satisfy dealers, most of whom 


have sold out their °36 models. 


Big question is what 


will be prices of low-price cars. 


ENDING one of the shortest retooling 
periods on record, car manufacturers 
are shifting production into high gear, 
with pleas from dealers for rush deliv- 
eries of new models ringing in their 
ears. Most dealers have the 
happy state of being sold out of °36 
cars, and can’t do much until they get 


'37 merchandise 


reac hed 


Some Announcements Early 


This pleasant situation has made fac- 
tories redouble efforts to get production 
a volume basis sooner than usual. 
Although there are a few laggards, 
most companies are swinging into big 
unprecedented pace 


onto 


operations at an 
By show time next month most dealers 
should have ample stocks to exhibit to 
customers In notably 
Buick and Dodge, announcements have 
been moved ahead Knowing they 
can't very well restrain dealers from 
displaying cars once they get them, sev 
eral companies are telling dealers to go 
ahead and sell as many as possible be- 


some Cascs 
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fore formal introductions Hudson- 
Terraplane is staggering local announce- 
ments as dealers are sampled 

Downward trend of prices in the 
higher brackets of the medium-price 
range is a feature of the '37 
Lincoln-Zephyr, changed but slightly 
from the past year, is reduced $105 to 
$185. LaSalle expects to name prices 
close to $1,000. Graham-Paige has 
chopped its supercharger models $20 
to $145, while Buick has knocked off 
$20 to $55 from its popular 40 and 60 
models. Chrysler says its Royal six 
(formerly the Airstream) will be cut 
considerably; however, it will still be 
above De Soto 

Explanation is that (a) low-priced 
cars are offering so much for the money 
that they have forced medium-priced 
cars to lower levels if they want vol 
ume; (b) larger volume will reduc« 
costs and keep up profit margins; (c) 
new high-production machinery plus 
plant rearrangements for more efficient 
work will cut manufacturing expenses; 


scason 


(d) dealer 


should expand sales. W 
in the low price ficld it 


stronger 


up or down depends 
Ford A good Luess 
be up, despite higher 1 
Early intimations wer 
facturers would restore it 
their "37 cars 
of them look 
will bear so 
others that one 
names on hub caps and on : 
blems to distinguish then 
some attempts, 
from standardized 
plans totally different front 


Five More Buick Models 
The new Buicks are off 

models (as against 16 last 

higher powered straight 


instead ol 
altk H 
close d re 
will hav 


however 


lines 


rear axles with hypoid rid 
own design to use conven 


cants, a new “‘aerobat”’ « 


automat dcflooding devi 
unistcel”” bodies are used 


and 60: wood and steel bod: 
tinued on the 80 and 90. wl 
duced in relatively small \ 

much roomier 


headroom and 


bodies are 
seats, more 
with the floor lowered. St 
and handles for 
instrument panels are of mo 


doors Wit 


Tenite instead of steel 
Fisher Body has spent $2° 
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00,000 was for dies, in 
steel turret top bodies on 
Motors cars for 1937. The 
y is a single steel unit, 
® the S top fused to the front 
4 assembly and quarter panels, and 

ts fused to the reinforced 
foor. interior bracing too is of 
; iim is that the new all 
yupled with the inherent 
treamlined design, offer 
le resistance to torsional, 


white! 

poducine 
g Gener 
steel 


those 


Ipression stresses. 
f cars against noise and 
en carried a step farther 
ls. Dodge, presenting 10 
ises “chassis outriggers”’ 
ith rubber spools which pre 
and body from being in 
asphalt-base material is 
the metal surfaces to add 
Dodge, like other Chrys- 
ars, has new all-steel bodies with 
roof integral with the remainder of 
body. 
New Engines 
Much money has been expended in 
Mesigning engines and purchasing new 
achinery to produce them. Chevrolet 
s a new valve-in-head engine with 
pr-bearing crankshaft. Oldsmobile 
a larger 95-horsepower six engine 
d 110-horsepower eight to operate at 
bwer engine speeds with resulting gaso- 
ine and oil economies. Chrysler has a 
Gold Seal engine. Ford is said to 
a small V-eight motor, similar to 


st chassis 
antact An 

rented to 
D insulation 
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the one used abroad, which it may offer 
in the same chassis which will house its 
present-size V-cight motor 

Although most, cars are bigger and 
heavier and longer, a few manufactur 
ers have taken weight out of their cars 
by what they term “‘scientifx 
ing One car in the low-price field 
weighs 145 Ib. less, and gains sharply 
thereby in acceleration and hill-climbing 
ability 

Ornamentation ts 
chromium-plated 
grilles, hub caps, and 
Plated steel radiator grilles 
but Buick and 
have die-cast 


ngineet 


nence 
steel 
have 


returning 
and — stainless 
1 trimmings 
increased 
are more in evidence 
Oldsmobile | still 
Front fenders are deeper and wider and 
generally ar 
sheet 

Some cars, including General Motors 
lines, type radio aerial 
molded in the running board. The run- 
ning board is separate from the body or 
fender. The new Dodge (as well as 
other Chrysler-built cars) has front 
seats with a sponge-rubber-padded safety 
roll to protect rear seat passengers, pat 
ticularly children, when 
abruptly stopped. As a safety 
Chrysler is sinking switches 
knobs, handles, and ignition keys into 
the surface of the instrument panel so 
that a passenger will not strike a pro 


grille s 


stamped from a sing 


have a new 


the if Is 
measur 
ontrol 


truded object in case of sudden halt 

Nearest approach to an 
transmission wiil be 
matic shift, working in conjunction with 
the electric hand, permitting prescle 
tion of gears on Terraplanes and Hud 


iutomats 


the selective auto 


It is said that these two units to 
give all the desirabk 


transmission 


sons 

gether results of 
an automat« 
intricacies. No changes are being 
in springing, except that Pontiac is sub 
stituting open-type coil springs in con 
nection with front wheels instead of the 
Dubonnet or closed type formerly used 
Steels are pretty much the same, except 


without ifs 


made 


THE BEsT YET 


that Chrysler is making hy} oid 


of ‘amola” (molybdenum all 
(developed by its metallurgical 
In the Willys-Over 
proceeding on the theory that a ts 
market pl 
ing less th. $150 


| 


Mdcs 


meantime 


dous cxists among pco} 
monthly (this 
90%, the population) 


tc nd § fo give them a ot st 
} = 
dimensions saving §$! 1 mont! 


stalment payments and operatin 


compared with many other car 


new will sell at 
than 


types now on the n 


cars 
standard car of 
irk ct 


land expects to build 70 


any mi 

Willy 
OOO cat 
New Midget Car Planned 

Co 


minded buyers 


American Bantam Car 


aiming at cconomy 
has priced its new cars at $335 t 


Ame ri 


bantam in 


However, unlike others 


these models are Size 
company's name implies 

General Motors ts « xpecting t 
to two million 
(Chevrolet 1 Buick, 
Pontiac Oldsmobil 
»25,000) and Chrysler over one millios 
(of which 600.000 are 1 to 
Plymouth) Ford is making no public 
péedictions, but probably won't be satis 
hed less than 1,200,000 That 
1,200,000 among the Big Thre« I} 
independents should do well, and by the 


(ars in 


and sell clos 
00,000 : »s0 000 
over ‘00 000 : 


issipn 
with 


end of 1937, the industry figures not f 


million sales should be mad 
Oldsmobile, and H 
/ 


have announced sliding scales of dis 


from five 


Pontiac 


counts to dealers, enabling them to 


make more money on a larger volume of 
General Motors 


limination of 
ilerships in 


closed territories for dealers 


ilso iS Pp is 


cross-s llin 


busine ss 
ing the 


or multiple d 


Even il 


out ex ept in 


issiny 


j _ < i 
dealerships re | 


spots where potential volume 


enough to support a de iler handling 


only one line of cars 


Engineers are agreed that the new models are better than any car 


turned out heretofore: sales executives are unanimous in predicting a bigger market 


than ever before and optimism is evident in the shop. 
From left: H. J. Klingler, president, B. H. Anibal, C. P. Simpson 
Below. 
Plymouth as president: W. W. Romaine and A. H. Paterson back him up. 


gets its official O.K. 
and P. H. McGregor, vice-presidents. 


At left. top: the new Pontia« 


looks the 


The 


left. D. S. Eddins 


new 


over 


step is distribution. with cars already being trucked away (below) to dealers, 
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Show Business Machine Marvels 


Amazing labor-saving improvements are revealed at 


exhibition. 


Many of them are devised to answer 


Social Security payroll problems. 


WITH minors under 19 actually barred 
trom the National Business Show, the 
thirty-third annual edition unfolded 
itself under unusually favorable condi 
trons at the Port Authority Building, 
New York City, this week. More than 
major equipment 
manufacturers and about the same num 
ber of exhibitors of auxiliary supplies 
found demonstrations and sales talks far 
more eftective in the absence of the 
gamins who broke down their exhibits 
in former years and snitched the very 
keys off their tabulating machines 


threescore business 


Silent Salesmen on Hand 

The ‘big seven” of the business equip 
ment industry drew big crowds to their 
comprehensive exhibits. Silent salesmen 
vied with human demonstrators in 
bringing out engineering advances of 
the twelvemonth past. Addressograph- 
Multigraph revealed the extension of its 
equipment into the mechanical handling 
of Social Security Act payroll problems 
Visiting executives of printing companics 
viewed with hungry eyes and alarm the 
new heavy duty Multigraph and the cur 
rent model of a machine which prints, 
numbers, fills, and even signs checks 
from a huge roll of safety paper; stone 
lithographers inspected the highspeed 
Multilith facsimile lithograph machine 
with honest dismay 

Burroughs Adding Machine trotted 
out its typewriter with electric return car- 
riage. its new fanfold biller, and its new 


typewriter calculating payroll machine 
which calculates earnings, deductions, 
and net pay, prints a record, then goes 
on to write the employee's pay check 
complete with signature 

International Business Machines 
stressed the card punching method for 
keeping Social Security and Unemploy 
ment Compensation reports; revealed a 
machine for selecting fingerprints from 
a file, an automatic traffic counter and 
recorder, and several adaptations of its 
all-electric typewriter. National Cash 
Register departmentalized its exhibit to 
conserve the show-goer’s time ; one booth 
was reserved for equipment devoted to 
payroll keeping, another to stockkeeping, 
another to retail merchandising, and so 
on. Probably the newest addition to its 
line was the public utility billing machine 
which figures and prints gas and electric 
bills at one sweep, duplicate stubs and all 

Remington Rand was very much there 
with its system of machine trust account- 
ing wherewith the trust ofhcer’s property 
record, the ledger, the statement, and a 
journal of all transactions are posted at 
one operation. Its new general posting 
machine with 10-key control embodies 
a proof tape for checking, automatic date 
printing, and an adjustable paper in 
jector; provides automatic balances, red 
credit balances, and complete visibility 
at all stages. 

Royal Typewriter showed business 
and portable machines, wowed the visi 
tors with a talking football, made the 


Pictures 


TRAFFIC JAM—National Business Show pauses while Mayor F. H. La Guardia inspects 
International Business Machine's new traffic recorder for analyzing and eliminating 


traffic jams on the broad highways. 


Interruption of invisible infra-red light beam 


actuates counting and printing mechanism; even prints time of interruption. 
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crowd merry with 
writer upon the pai: 
dance team ran thr 
featured Albert Tan 
second consecutive 
by typing 135 words 
its standard machines 
liott 
created by the varik 


Fisher aimed 


Social Security acts, a 
est ( lass D | naerw 
counting machine 
Electricity W idely U-ed 
As forecast a 
‘36, p14), the trend s| 
the machines at the s! 
trical operation. Not 
motor driven applian 
magnetic t 
Electric Co.., h-pos 
made beautiful as vw 
Gunlocke Chair Co.. D 
process by Ditto, Inc 
ors can be printed with 
Accesso bridged desk 
Fraser, bookkeeping ch 
firms by Du-All Check B 
Arrow Travelodge trail 
business exhibits, zipper | 
hand time clocks, a 
clocks, non-skid sales for 
pletely furnished ultra-mo 
ditioned office, by General | 
Metered Mail revealed for 1 
that it had entered the tax f 
chines for metered stamping of 
and liquor taxes 
All exhibitors proved by t 
of their displays that they 
the $500,000,000 year pr 
the business equipment 
the exhibits of the 
steamship lines proved 


Week 


less cicpno! 


t 
} 
i 
l 


healt 


major 


to carry the industry's sa 
and shipments 


Revenue Act Test 


Sears, Roebuck charges uncon 
stitutionality, in action to re 
cover $549,000. 


INVALIDATED AAA taxes | 
tated the first attack on the n« 
Sears, Roebuck & Co., whic! 
year to recover $549,000 tn 
and compensating taxes 
AAA was knocked out, foi 
ernment contending that t 
Act of 1936 bars suits for r 
18 months have elapsed after tl 
of a claim 

Sears lawyers have replied 
lenge of constitutionality 
that Sears is deprived of proj 
out due process of law, that 
authority is unduly delegated 
taxpayer's rights are violated 
of trial by jury. The contest 
to be but one of scores grow 
processing and windfall taxes 
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NO JOB FOR AMATEURS — 
et Ms Se le 
sections of Goodyear Hose 
_no matter in what type 
of service the hose is to be 
used -requires the highest 
type of hose-building art 


THE ON re 
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THING NO PRICELIST SHOWS 


counts most in buying 


HERE is something far more 

important than price or even 

specifications that you should 

investigate, if you use hose for 

dredging, sand suction, oil well 

rotary drilling, or the loading 
or fueling of ships with oil 


It is something no draftsman can blueprint, no 
cost accountant can figure. It.is the skill and 
knowledge and craftsmanship of the men who 
build this huge hose that must be built by hand 





The cornerstone of quality 


Here at Goodyear, the youngest in our Number 
One Crew of seven men who build these rubber 
monsters. layer by layer, is a mere babe who 
has been making hose for only 22 years! The 
experience of the seven totals 191 
years—an average of more than 27 
yours gy men! ; 


\\ 


Year by year for more than a quarter- \ 


century, these men have been 


acquiring the knack and know 
BELTS 
MOLDED GOODS 
HOSE 
PACKING 
Made by the makers 
of Geodyear Tires 


how and teamwork that 
comes with long practice. 
Their inimitable skill is the 


very corner-stone of quality 
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large industrial hose 


—the priceless ingredient that fuses good en- 
gineering and good materials into good hose. 


, 
Job-fitted by the @fp 
\ WY 
That is why you find Goodyeme ws 
types of jobs the world overs 
: pe “Qe 
perience proves its superior construction makes 
for far longer service at. far less cost. And 
economy is further assured by the fact that 
Goodyear Hose is individually specified to 
each job on careful analysis by the G. T. M.— 
GoodyearTechnical Man. This practical author- 
ity will gladly consult with you on your special 
hose requirements. Just write Goodyear, Akron, 
Ohio, orLos Angeles, California — or the nearest 
Mechanical Rubber Goods Distributor 























The Parade of the New Magazines 
Here is the latest squad of publishing gam)})|-.—_y, 
FIRE SPECTRE York Woman, the revamped Mid-Week. Pi, al 


Can open new Life, Advertising Agency, and Coronet. 


ONE significant index of the state of 
ANY DOOR national economic health is the number 
of new magazines which are launched. 
Next to angeling a Broadway show 
there’s no bigger gamble in business 
| than sponsoring a new publication. And 
unlike a show, a magazine makes a con- 
|}tinuing demand upon its backers; the 
opening number provides no final an- 
swer to the question, “Will it click?” 
Currently, there’s a lush crop of new 
publications and, by obvious inference, 
a lush crop of entrepreneurs as well as 
old hands in the publishing business 
who figure that times are ripe for an- 
other plunge. 
First of the major débuts this fall was 
You have to keep that made by The New York Woman, a 
fire away with brains f glorified shopping news, featuring what's 
—locks won't do it. smart and new along Fifth Avenue, with 
Fire prevention is overtones of the Neu Yorker and 
worth while both to Fe ane f ‘ol ren ’ ; 
property owners and to | Vogue. A fortnig rt ago, the magazine 
celebrated its “one-month milestone 


the general! public, since : 
one group pays the cost of with the presentation of a sterling silver 


fires in insurance premiums, and the other | ashtray to every advertiser who used a 
absorbs a large part of the cost in rents. quarter page or more in the first four 

A policyholder in a Mutual fire insurance issues. 
company benefits very directly and measur- This month, three other magazines 
ably by prevention of fire loss. Through | made their bow. One was Monte Bour- 
selecting risks carefully— through helping | . ly’ A MMid.Weeb Pictaria 
owners avoid fire— Mutual companies have | 1") ° ‘CYaimiped’ | siua=B e« pemerny 
been able, year after year, to save a consid- | ‘l¢verly and wittily written but smack- 
erable part of the premium and have re- | iNg Of a Sunday newspaper supplement, 
turned these savings to the policyholders. | ©ven down to the paper stock, and fea- 

This process has worked so well that | turing by happy circumstance in its first 
property owners insured in Mutual com- | issue a story on |'affaire Simpson just be- 
panies have received hundreds of millions fore the news-break on the divorce 
of dollars in the form of savings. 

If your property is not covered by Mutual Speculating on the Competition 
policies it would be to your advantage to Now. publishing circles speculate on 
investigate this form of insurance that has ‘ 
soundly and safely protected American | . 
property for nearly 200 years— that now | f0tmula—perhaps by a more lavish use 
protects property to the extent of over lof illustration— when Time Ss new pic- 
35 billions of dollars. |ture magazine takes the newsstands on 

An interesting, brief summary of the his- | Nov. 23. Unquestionably the biggest 
tory, principles and operation of Mutual | publishing news in a long time was 
fire insurance will be sent on request, en- | Time's purchase of the moribund Life 
tirely free of cost or obligation. Address (BW —Oct10°36,p1), simply for the 
Rates Ine blidiloce damon sake of using its illustrious name on the 
Chicago, Illinois. 


how Mr. Bourjaily may change his 


news-picture periodical. 
A second October venture was of par- 


|ticular interest to advertising men. Its 

M U T UA L | name was Advertising Agency. Every- 
body in the business knew it was in the 

F | RE wind for a long time; everybody knew 

it was intended to be a job in the grandi- 

ose tradition of Fortune and Apparel 


I N Ss U RA N ¢ = Arts, but probably nene of the 5,000 
agency men, advertisers, Or publishers 

An American Institution who received the first copy gratis ex- 

- pected quite so imposing a package, re- 

This seat identi- orca  Companiesandthe | picte with plastic spiral binding and 
pany of The Pes. Bh Aitionce, It tea |impressive color plates. General con- 
py Sees | sensus, however, was that although Ad- 
| vertising Agency differed notably in form 

| fooms the half dozen other papers in the 





advertising trade press t 
content was in no sensc 
The first issue was | 
by advertisers (70 out 
pages) at a page rat 
sue when the monthl 
circulation basis ($5 
men, $7.50 for others 
$10 general) the pag 
jumped to $350. Au 
is backed by E. C. Ray: 
the Radio Digest, and D 
I F. McC lure who p 
Homecraft Editors a 
Murphy and Richard \ 
known to trade press 1 


Success Story Encore 


The third October ve: 
even greater interest 1 
cles It was David A. S 
Dave Smart is the non 
brought out the maga: 
rule-of-thumb publish 
had a chance to succ 
the depth of a depressior 
as few others have Il 
Now comes Coronet, at 
ular culture, boasting “int 
a little room.”’ 

The first issue of th 
out this week has 196 pa 
19 color plates, 39 ful 
graphs, 34 cartoons and 
tures, and 20 short stories 
tion articles. Subscriptior 
and the per copy price is 

Until the size of the 
determined (the publishers e\ 
don't know whether it will be 50,000 or 
250,000), no advertising 
cepted. After six months 
who want to sell face powde 
cars through a medium that 
ognition as the most beautif 
zines” may purchase full-page space a 
the rate of $10 per thousand ition 
Space will be sold only in fall-page units 
and only 50 of those willbe availabk 
according to present plans, for Corone! 
has a small format, the size of the 
Readers Digest. Charter advertisers 
will get a 20% reduction. 


Enough Freight Cars 


Loadings reach seasonal high. 
There have been some short- 
ages, but they’re over. 
STATISTICALLY, the pinch is 
nearly so—in freight cars. Car 
this week reached their normal s<aso! 
peak and over the rest of the year sho 
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THE | 
Vania 
liners, 
lop ¢ 
ture a 
worth 
eral | 
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de of. Hence, we oe can feel 
«jer and in the nick of time the Asso- 
sion of American Railroads is justified 
ysuring the general public that the 
untry’s carriers will be able to meet 
mands over the rest of the year. 

But there have been shortages. Even 
be tranquilizing statement of the 
AR. indicates this, viz: “Demand for 






bortages of any consequence, although 
be demand for certain special types of 
brs in some instances, has been close to 
he supply.” . 
The phrase “of any consequence” gets 
pall the implications. Traffic in the 
eek ended Oct. 10 totaled 820,195 car- 
ads, greater than any week since Nov. 
B 1930, when 829,000 cars were loaded. 
That a pinch was in the offing was 
lar as far back as June (BW’—J]un13 
ng 6,026), when Business Week pointed 
put that available freight cars would be 
wertaxed if traffic reached 800,000 cars 
weekly. Even at the time, railroads 
+ ere rushing to buy equipment of all 
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types—particularly freight cars and loco- 
motives. 

If car loadings expand during 1937 
at the rate of this year, a continuance of 
heavy orders for new equipment is a 
logical expectation. Demand for loco 
motives, before the year is out, is ex 
pected to reach 250, which would be the 
highest total since 1930, when 440 were 
ordered. Freight car orders during the 
first nine months of the year reached 
37,400 and before New Year's Day the 
buying splurge should exceed the 1930 
full year record of 45,146 freights. 

Equipment manufacturers are looking 
ahead avidly to 1937 (BW’—Oct17' 36, 
p48). Orders should be heavy in the 
early part of the year as carriers prepare 
for the 1937 fall months, when traffic 
touches its seasonal peak. If shipments 
next October rise 15% above this year 
—a reasonable possibility — loadings 
would reach 940,000 cars. In that case, 


the railroads would require 100,000 to 
150,000 more freight cars than are now 
available and in good order. 










| high. titi ‘ 
Acme 
short: THE COMPARISON WAS OBVIOUS—New Yorkers who went down to the Pennsyl- 
‘ania Station last week to view the Denver Zephyr, latest of Burlington’s new stream- 
; liners, could make an easy comparison with the old-style Pullman which stood nearby 
sa top of page). Both views of the Zephyr are of the observation car; in the lower pic- 
adding ture are the welcomers, from left: W. E. Fuller, C. B. & Q. vice-president; A. Cots- 
Ason vorth, passenger traffic manager; Mildred Hagenberger, hostess; J. R. Van Dyke, gen- 
should tral passenger agent; E, G. Budd, president of Budd Mfg. Co., who built the train. 
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A NEW DAY DAWNS 
IN DRAFTING 


FOR seven years, Bruning Drafting Ma 
chines have lifted a huge burden of time 


wasting drudgery from draftamen’s shou! 


ders. For seven years, they have 


>», to 40°) of draftiny 


prove dl 
that they save from 2 
time. It is a simple fact that no other ma 
chines of their kind have approached them 
in efficiency and ease of use. 

And now, again, Bruning heralds a new 
with models of its 


Civil 


day in drafting 
Standard 


Machines. 


These new Bruning Drafters are the finest, 


mw 


most perfected tools ever offered to draft 
men. They embody the widest range of es 
clusive advantages to be found in an, 
drafting machines on the market. Yet the 
are simple in construction, and have th 
fewest working parts of any full-sized 
machine. 

It is to your interest to know about th: 
great forward astride that has been taken in 
drafting machines. So that you may hav- 
complete information, we have prepared an 


booklet 


Bruning Drafters. You are 


illustrated describing the new 
obli- 


gation in mailing the coupon for a copy. 


under no 


BRUNING 
Since 1897 


—A nation-wide service in sensitized 
papers, reproduction processes, drawing 
material and drafting room equipment 


* 
NEW YORK ® CHICAGO ® LOS ANGELES * DETR 
NEWARK ® ST. LOUIS © PITTSBURGH « SAN FRANCISC( 


BOSTON ® MILWAUKEE ® KANSAS CITY ® HOUSTON 


THE COUPON WILI 
fr BRING YOU THIS FREF 
| ILLUSTRATED BOOh 


\ 
~ot ee " 


CHARLES BRUNING COMPANY, In« 
102 Reade St.. New York, N. Y 
Please send me your FREE Booklet, “How 





3 to Take the Waste Out of Drafting 
i Name te 


Com pany 
City 


. State 











1932 
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1933 1934 1936 
Increase in Washington Stove Work’'s Sales, Year by Year, Over Sales in 1932 











Lb, 
nd Going Lasting enefils 


939 found the sales volume of the Washington Stove Works of Everett, Washington, the 
st in the history of that company. 


Instead of sitting back and waiting for business conditions to pick up, however, the directors 
lecided to act promptly and find out what was wrong. They called in the George S$. May Com- 


bony and instructed us to make a complete analysis of marketing and merchandising methods. 


The analysis revealed many possibilities which had previously been overlooked. Merchan- 
ising defects were promptly corrected; new principles and policies established. Sales 
topped falling off and commenced the remarkable upward climb referred to in Mr. Mackey’'s 
ter on the opposite page. Later reports indicate that the 1936 sales will exceed those of 
932 by more than 250%. 


The Washington Stove Works is only one of more than 1500 manufacturing concerns which 
ove found May Methods the correct answer to difficult problems. May clients are located 
roughout the United States and Canada and are engaged in almost every line of industry. 


It you have perplexing sales or production problems in your own business, why not let 
e vast experience and specialized knowledge of May Engineers help you to solve them? 


An inquiry addressed to our nearest office will bring complete information. 


GEORGE S. MAY COMPANY | 


HICA GO: 2600 North Shore Ave. SEATTLE: 710 Second Ave. NEW YORK: 122 East 42nd St. 
CANADA: George S$. May, Lid., 18 Toronto St., Toronto ATLANTA: 134 Peachtree St. 
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SIGNIFICANT 


The continued steady 
growth and spread of 


GROUP 
INSURANCE 


reflects the useful service 


it can render 


EMPLOYERS INQUIRIES 
ARE INVITED 


THE PRUDENTIAL 
INSURANCE COMPANY 
OF AMERICA 


EDWARD D. DUFFIELD, President 
Home Office: NEWARK, N. Jj. 
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Subscription rate: $10 for 3 years 
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| Gilt Edge Spoiled 


Not all equipment trust certifi- 
cates are flawless; here are 
holders who lose out. 


THE gilt running along the edge of rail- 
road equipment trust certificates today 
has a-serious mar. No longer can bond 
houses point with sellers’ pride to “years 
and years without loss to a single inves- 
tor” for this class of securities.. There 
is now a blot on the record. Holders of 
rolling stock notes, series D, of the 
Florida East Coast Railway Co. learned 
this week that they will not get much 
more than 40¢ on the dollar. 

There is a reason. The railway did 
not need the equipment securing the 
notes. That strange circumstance de- 
veloped from the Florida boom. When 
the rolling stock was bought in 1924, 
traffic was threefold what it is today, and 
what is more, trafic was expanding 
Then the boom collapsed, and left the 
railway in a fix—lots of locomotives and 
freight cars, no places to go. 

In 1931 the road was put into receiver- 
ship; and in 1934 the receivers sought 
court authority to disaffirm the lease on 
series D equipment. This was granted. 
But a committee for the noteholders did 
not let it go at that. They negotiated 


| with the receivers, and tried to effect a 


compromise. After two years, the rail- 
way equipment market had improved and 
the committee decided to take what cash 
it could get and let the haggling go. 

Whereupon (and here is the most 
brilliant legal achievement of the year!) 
the Bankers Trust Co., as trustee, sold in 
the spring of 1936 to the Bankers Trust 
Co., as trustee, 195 freights, 25 locomo- 
tives, 96 ballast cars, and 19 cabooses 
equipment which it already presumably 
had title to. This legal mumbo-jumbo 
of selling to itself was necessary under 
Florida laws—if the trust company 
wanted to obtain a deficiency judgment 
against the road. The deficiency amounts 
to approximately $800,000. 


| At Last—Buyers 


After its purchase, the Bankers Trust 
Co. looked around privately for buyers 
who could use the rolling stock, and 
finally found them. And this week, 
holders of supposedly certain-sure de- 
pression-proof equipment trust certifi- 
cates gathered at the bank to discuss (1) 
the disposition of the proceeds among 
holders of $1,000,000 notes and (2) 
bringing legal proceedings against the 
receivers on the ground that the rolling 
stock had not been adequately main- 
tained during the receivership. 

The receivers did not deal so cava- 
lierly with all holders of equipment trust 
notes. Locomotives and cars were nec- 
essary to carry on the business—even at 
depression depths. Forbearance agree- 
ments were made with other noteholders 
for extension. In the case of series D, 


the rolling stock app 
fluous. Which, by itself 
on the equipment trust 
curity. It is not safe 

It is only as good as t! 
the equipment—but in 
a special circumstanc« 
need the equipment 
collapsed. 

For the lawyer, ther 
point. The equipment 
is not very much differ 
nary chattel mortgage. 1 
represents the chattel 

Other roads besides 
Coast have gone into rex 
the depression; but t 
trusts have been maint 
standing. The differer 
roads continued to hay 
equipment ; they could not 
revert to the certificate hy 


Paging Those Proxie 
Lack of quorum at New York 
Central meeting shows how ney 
rules mean more work. 


THERE will be an ample quorum ng 
week when New York Central Rails! 
stockholders meet to act on 

changes in the corporate 

will be no such occurrenc: 

when the chairman called t! 

order, counted out the prox 
covered that there was not the 
representation required by law 

Uncle Sam’s mail carriers mor 
filled the deficit the last few 
proxies poured into the railroad’s 
tive offices at the rate of 75,000 t 
000 every 24 hours or so. Stockt 
warned of the company’s inability 
perform its functions without t 
credited votes, signed the proxies 
dropped them down the chute 

It has happened before, but it is ox 
usual, for a large company to have: 
put off a meeting because of a lack o 
a quorum. And in the case of N 
York Central, with about 20‘% of te 
outstanding stock held by the D 
& Hudson and the Vanderbilt inter 
it simply means that individual investor 
had not learned of the meeting 
overlooked the responsibilit 
ownership of stock imposes. J 

Proxy-getting has become more a> 
cult in recent years because of regulation 
adopted by the New York Stock & 
change and because of rules laid 4 
by the Securities and Exchange Com 
mission. 

In the old days it was customary '* 
banks, brokers, or trust companics ' 
send in proxies fairly liberally when © 
held shares in their own names withoe 
necessarily consulting the real own 

But the exchange came along and p 
hibited a broker from giving 4 pr 
on stock held in his name without ® 
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ization of the customer 
SEC followed with a rcg 
ng banks, trust companics, 
have the consent of th« 


rs 


ie ers before delivering a 
any management 
’ dure slowed up proxy 
now becomes necessary | 
a brokers to mail on to 
wners the proxy slips And, in 
ly-burly of other affairs, the ab 
owners often give the slips the 
told waste-basket treatment. Which 


1 Olu 


, second and a third time. 


swrtl 
igger Load on Companies 


after active solicitation, 
juorum can be obtained 
ore work for the corpora 
on banks and _ brokers 
erate, supplying postage, etc 
effect of the SEC and exchange 
ns is to emphasize to stoc khold 
t have their shares in their 
mes that they have a part to play 
iffairs of a Corporation. They can- 
y shirk altogether the onus of owner- 
; Letters, reminding them that a 
eting is in the offing, that they must 
or send ina proxy, bring the fact 
sossession to their Consciousness. 
the New York Central's case last 
ek, the dithculty in getting a two 
nis vote was partly lack of time. There 
But at the annual 
¢ early this year, 74% of the out 
ng stock was represented—the 
st total in the history of the road 
annual session, when only a ma 
prity is required to constitute a quorum 
Many stockholders never do learn that 
have a proxy to sign. This ignor 
may prevail when stock is in 
kers’ names, but has been passed 
house to without 
Thus, shares of an 


UK é 


nly 40 days 


house 


nd from 


g transferred 


suc might be registered in the name 
f one broker but be in the account of 
stomer of another broker 


hecking Up on Orphans 
In such a case, it would be hard to 
h the actual owner. This happens | 
when a stock has not — | 
wing a dividend and there is no tan- | 
ple incentive to have the shares regis 
sname. The “street” name 


mry nl 
moniy 


red in on 
| do 
Because of the new regulations, cor- 
rations must start on their proxy-get- 
ng campaigns a lot earlier than for- 
etly—and have to do more work to 
t the requisite number of signed slips 
it as far as the stockholder is concerned, 
tact that he is a part owner of a 
mpany is impressed on him. Which 
ts to some extent for the increase 
lance at stockholders’ meetings; 
it is a factor in the greater per- 
tage Of proxies presented at meetings, 
duse Corporations seck cooperation of 
ind brokers to unearth the “dor- 
signatures 
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Unprecedented 
Performanee! 





All Electric... Full Automatic 


WAN] 3/Cf7 (ALCULATOR 





-) 


@ NEW SILENT SPEED... 1200 C.P.M. 
produced by a unique continuously flow 
ing mechanism .. . without noise 

@ ALL-ELECTRIC CONTROL .. 
to feather touch. 

@ AUTOMATIC ELECTRIC TWO-WAY 
SHIFT smoothly glides the carriage in 
either direction 

@ REVERSIBLE MULTIPLICATION and 
COMPARISON DIVISION . both fully 
automatic .. . simplicity itself 

@ POSITIVE ELECTRIC CLEARANCE regard 
less of carriage position by the mere 
touch of a key. 

@ DIALS FOR ALL 3 FACTORS 


- responsive 


perfect 


alignment for instant checking of a 
factors 
*C.P.M.—Calculatin peed Per Minute 
~ 








Wi Deidinis this newest 


MARCHANT is find 
increases in the speed and 


ised you will 
revolutionary 
economy of handling figure-work! For this 
MARCHANT 
advantages of unprecedented speed 
C.P.M."! 
tionary “‘short-cuts”’ in calculating 


originated and perfected by MARCHANT 


in quietness, sim- 


combines the 


1% 
ta 


remarkable 


with many new and revolu- 


engineers! Likewise... 
ple operation, durability, and portability, 
this new MARCHANT sets unprecedented 
standards of satisfaction! 


Your business, too, will definitely profit 
by using this greatest MARCHANT in a 
quarter-century of Marchant experience in 
developing ever finer, ever more useful 
calculators! Write for Folder ‘‘M”’ 


MARCHANT CALCULATING MACHINE COMPANY 


Service throughout the world 
HOME OFFICE: OAKLAND, CALIFORNIA, U.S. A. 
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Banks Vie With 


Finance Firms 


Quietly, to avoid ill-feeling and quarrels, many of 
them have branched out to make consumer loans, and 
some even do commercial factoring. 


WHETHER they admit it or not, banks 
are going further and further into the 
business which once belonged exclusively 
to the finance companies. They are soft 
pedaling and inventing new nomencla- 
ture, because they don’t want to hurt the 
feelings of good customers on whose toes 
they may be stepping. 

But, no matter what the banks call 
their new departments, they are extend- 
ing personal loans, financing automobile 
and instalment purchases in general, and 
even edging over into commercial fac- 
toring. The banks’ stage whispers are 
apparently pointless because personal 
loan and finance companies are fully 
aware of everything that has been go- 
ing on. 

The most popular departure from 
“wholesale” into ‘‘retail” credit—from 
banking big business into consumer loans 

has been in the small loan field. True, 
not all banks have gone into the personal 
loan or other consumer credit fields, but 
there are outstanding examples from the 
Atlantic to the Pacific. 

The Bank of America is doing a strik- 
ing job on the Coast (BW—J/ul18' 36, 
pi7) in home building and moderniza- 
tion, automobile and personal loans (and 
making no secret of it). Big banks like 
New York's National City, Bank of 
Manhattan, and Manufacturers Trust 
have gone in for personal loans. Scat- 
tered institutions in many parts of the 
country are directly financing automo- 
biles and homes. 


New 10 Years Ago 


One of the earliest consumer credit 
ventures was that of the National City 
of New York which started making per 
sonal loans back in 1927. Much more 
recently the Manufacturers Trust fol- 
lowed suit. But the latter didn’t stop at 
personal loans. It expanded its branch 
bank system in New York City (when 
most of its neighbors were lopping off 
branches) and sent salesmen into the 
field to solicit correspondent banks busi 
ness in other cities. 

Broadened contacts mean more depos- 
its, more money to keep employed. So 
the Manufacturers Trust espoused Fed- 
eral Housing Administration loans for 
building and modernization. And, most 
recently, it has started something that is 
brand new to banking—financing time 
sales of heavy industry or purchasing 
receivables outright. 

Why so many banks have sought new 
investment channels is a matter of com- 
mon knowledge. The commercial loans, 
backbone of bank earnings in the old 
days, just aren't there any more. Take, 
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for example, a conservative bank in a 
not-too-large Middle Western city. Its 
loans even at the start of 1933 were 
$4,700,000, but they had slipped to 
$3,360,000 on June 30 this year. United 
States government bond holdings, in the 
same period, soared from $3,010,000 to 
$9,484,500, and deposits jumped from 
$10,407,000 to $20,135,500. That bank 
has about $7,500,000 in idle cash, and 
admits it considered personal loans 
seriously but couldn't quite make up its 
mind. 

On the outlook for old school bank 
ing, retiring Pres. Robert V. Fleming 
told the recent American Bankers Asso- 


Pictures, Inc 
THE HONOR AND THE GLORY—That 
attaches to the presidency of the Bankers 
Club, New York. goes to Harvey D. Gibson 


whose Manufacturers Trust Co. has been 
blazing new trails in banking by going in 
for deferred industrial loans, catering to 
the small borrower and small depositor. 


ciation convention: “We all recognize 
that true commercial loans have 
shrunk to the point where they can be 
considered no longer the major source 
of bank earnings It seems to me 
that at least for the time being we will 
have to look to other fields to employ 
our loanable funds . . . where the credit 
will be based upon the soundness of the 
borrower, and other types of credit such 


as instalment credit and home financing.” 


Similar was the tone of the associa- 


tion’s economic policy 
volume of industrial | 
creased until it is now 
early in 1928 but 
mercial loans are little 
as great as they were i: 

This commission off 
table as evidence Of ti 
vestments 


PFRCENTAGE Distr 
ASSETS OF ALL Cow 


Year 
1900 
1905 
1910 


1915 


Sizing up its statist 
izing the outlook, this A |! 
sion finds that “Amer 
entered upon a period 
duration in which the o 
operation will need to | 
conform to the changed 
ing power of the carning 
(the banks) should now 
attention to the problems of 
prudent handling of 
accounts."" Many small 
pay fees for 
commission's hint 
is to hire specialists 


investment 


to ot 


Ready for Readjustment 


Nevertheless, ther 
variety of opinion among | 
the direction of their t 
ment A tew are almos 
simply taking in deposits 
for handling them. In other 
would readjust to subsistu 
charges. 

There is, too, a sharp sp 
gage loans. Some have sp 
guaranteed mortgages (1) for 
reasons, (2) because they 
see their neighbors’ homes cr 
or (3) simply because they 
liked the lack of liquidity w! 
herent in mortgage loans 

Others the breakdow: 
realty lending institutions (cons; 
ously some of the Eastern 
firms) and say that someone |! 
over the job. Still others feel t 
ing the bank out of the red 1 
step, whether they like it or not 

A New Jersey banker, in a sp 
settled community, writes of public pe 
meetings, quota systems, and no end 
hip-hip-hooray to launch a su 
FHA campaign. A Montana danke 
writes that he doesn’t like to see his 
munity in debt, that the home s! 
owned outright and not subject 
closure. 

Similarly, there are sharp « 
of opinion on bond investments. Cleat 
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wre cking out a slender exist 
return from government 
bonds and the highest grade corporate 
‘ations. Meanwhile, they have the 
are over the possibility of interest 
hardening one day, which would 
on a slump in gilt-edge bond prices 
“Bond houses tell them: “Buy only the 
Set up a reserve fund out of the 
“wrest to take care of price changes.” 

j But the bank's reply 1s quick and clear: 
“How will we pay expenses if we put the 
werest on our bonds—it’s about all the 
some we have, and it’s poor enough at 
~_into reserves for bond account d« 
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recation 
‘And there's the Kentucky banker who 
.<n't a government bond in the house 
He lost $80,000 (and his is a small 
bunk) when he dumped his governments 
») care for depositors in the spring of 
033. This banker, doing business 
ghere the blue grass meets the moun 
wins, is back On Mountain methods. His 
. chbor’s word is as good as his bond; 
















Demand hits new high. 
the sale of cocoa and cho 


Mae West influence on 
ucepted standards of pulchritude has 
brought breakfast cocoa and chocolatc 

andy up from the despondency of 1933 
And it looks as if the repeal of prohibi 
non, rather than hurting, helped—sweets 

v sometimes substitute where a bottle 
ne was de rigeur. 

In any event, manufacturers of choco 
lite products feel that these intangibles, 
long with the country’s rising purchas 
ng power, account for new records in 
he use of cocoa. There was a high 
water mark of a little over 4,000,000 
bags (144 Ib. of raw cocoa to the bag) 
m 1935, and this year promises to top 
that by a liberal 10%. Even 1929, the 
previous peak, hit only 3,250,000 bags 

Such is the increase in demand. And 
the supply, with none too good crop 
weather, appears no larger than last 
year’s hardly adequate crop. The result 
sa steady advance in prices for several 
months which now has threatened to de- 





PrrHAPS the 



















the bank’s carning assets arc unsecured 
loans to any reputable business man or 
farmer. 

These differences of opinion exist, too, 
about banks exténding consumer credit. 
Some of the big banks have steered clear 
of it so that they may contin to loan 
money to the finance companics. Others, 
eyeing the 1-13% they get on those loans, 
have decided it’s better to take the bull 
by the horns and get 9-12‘, on personal 
loans 





Loans for Living Room 


They are very careful not to advertise 
that a personal loan may be used to buy 
an automobile, mechanical refrigerator, 
or suite of living room furniture. But 
it can, and they don’t turn down the 
business. In the past the instalment field 
has developed fast enough so that there 
was enough business to go around. It 
may continue to grow so that all con 
cerned can go on to new records, so that 
there won't be any throats cut 


U.S. Goes For Cocoa 


Repeal seems to have helped 


colate candy. 


velop into a runaway. Raw cocoa quo 
tations, which plunged from 17¢ a Ib 
in 1927 to below 4¢ in 1933, started this 
year around 5.20¢ and have soared more 
than 3¢ so far in 1936 

Additional evidences of strength are 
found in such facts as these 
ply of raw cocoa in New York ware 
houses (which constitutes the visibk 
supply in the United States) now is 
barely 690,000 bags against 932.641 at 
the end of last year and 1,053,745 at the 
close of 1933, according to figures com 
piled by the Scarburgh Co., brokers 
Meanwhile, consumption has risen until 
manufacturers are grinding in the neigh 
borhood of 125,000 bags a week 

The crop movement toward Europx 
and the United States from the two prin 
cipal producing areas—the West Afri 
can coast and Brazil—will not begin 
until late this year. Thus the ultimate 
supply is still in doubt. But buyers in 
West Africa have been scratching almost 
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A Sweet Market 
*Raw Cocoa Statistics (in 144 Tb. bags) 

P : x &. Deliveries Stocks in N.Y. 
Year U. S. Imports for Consumption Warehouses 

1936 (Sept. 30)..... 2,989,988 3,076,727 781,900 
1935 (Dec. 31)...... 4,059,773 4,012,033 932,641 
| 1934 an Weeden 3,240,605 3,290,141 942,795 
re 3,261,183 2,979,888 1,053,745 
ot a 3,294,442 2,726,846 825,424 
ae 2,984,956 2,957,864 307,793 
a 2,502,890 2,509,362 340,018 
1 ae 3,439,747 3.247.650 403,936 

“Compiled by Scarburgh Co. 
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MALLORY Helps 
Electroforge Better 
Steel Grating 


Steel grating by Blaw-Knox is internation- 
ally known for the Strength and permanence 
of its one-piece, non-slip construction, 
Mallory played a part in the maintenance 
of this universal recognition by making the 
producer's fabrication method commer- 
cially practical. 
Steel bars are made into one piece by 
electroforging under tremendous pressure, 
without preparatory cutting, slotting or 
munching. Despite these exacting conditions, 
lallory Elkonite dies produced 142.464 
welds as compared to the 2,000 welds 
formerly made with copper dies. 
Let Mallory show the way—and supply the 
means to better resistance weldin 
lower costs in the making of your product» 


P.R. MALLORY & CO., Inc. 
INDIANAPOLIS INDIANA 
PR MALLORY & CO. inc. 


MALLORY 


PARTS FOR RADIO, ELECTRICAL, 
AUTOMOTIVE AND INDUSTRIAL FIELDS 


and 














CHEMICAL 
EXECUTIVES 


An important message for 
9 out of 10 









See pages 


32-33. 
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“How's business?” is the eter 
nal question. ‘Different than 


q 











it was last week’"’ is the an 
swer. Which is why alert 
executives read Susiness 


Week regularly — why alert 
advertisers get such steady 
results 















OCTOBER 24, 1936 






Quality Stel 
for Biewar Wi ar 


be 


You get lower operating costs, speedier 
production and a better quality product 
when the steel you use is of uniform high 
quality and exactly suited to your needs. 

That’s why it will pay you to standardize 
on J & L steel products. 

No matter how diversified your demands 
may be, you will find in the wide variety of 
steel products made by Jones & Laughlin 
just the right grade or analysis of stecl— 
always of the highest quality—to meet your 
special needs. 





The excellent performance of all J&L 
steel products is known to steel users in 
every major industry. It is the result of 
uniform high quality which in turn is assured 
by the strict metallurgical control exer- 
cised by Jones & Laughlin over every man- 
ufacturing process from iron ore to finished 


product. 


Standardize on J & L steel products, and 
you will enjoy the extra profits that always 
come from the use of highest quality steel 
exactly suited to your needs, 
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Profit b : 
one teh Metallurgical Servi 
py a cal Staff is available for - 
pe blems. In mole @ ng unusual productio 
esulted in import at —— such commen = 
onomies. It may 3 com 
wove 


equally helpf 
h ul t : 
you. Your inquiry r 
is invited 
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in vain to get cocoa. Exporters in Brazil 
are paying premiums for fear they will 
not be able to meet contracts they already 
have made in New York. 

In a situation as tight as that, it 1s not 
surprising that manufacturers in New 
York should be paying a premium for 
spot cocoa of 50 to 60 points over De 
cember futures. They are reported, too, 
to be buying near future deliveries to 


guard against possible shortage in 1937 
Nevertheless, some speculators believe 
the pressure will be lifted next spring 
after crops come to market. This ac- 
counts for the fact that a fairly substan 
tial short position is reported in more 
distant deliveries 

The Scarburgh figures in the accom 
panying table (p. 25) lend insight intothe 
cocoa market conditions in recent years 


West Coast Shipping Reprieved 


Oct. 28 is terminal date of further truce in strike 


situation, while unions take vote. 


Lewis and C.1.O. 


continue at odds with A.F.L. 


PacitFic Coast shipping, in the position 
of a man condemned to hang while ar 
gument rages as to his guilt, clutched 
another reprieve this week and looked 
fearfully ahead to Oct. 28 next pro 
spective execution date. 

Translated into labor terms, the situa 
tion is about like this: Maritime unions, 
which got very favorable working con 
ditions through an agreement with em- 
ployers in 1934, don’t want any adjust 
ments. At least, they don't want any 
adjustments which would end the hiring 
hall system, whereby unions control the 
assignment of labor, and they aren't 
even willing to talk about it. 

Talking about things comes 
under the head of arbitration. Refusal 
to arbitrate means that a strike can be 
called, and the employers want a system 
which guarantees uninterrupted Service, 
no matter what the dispute may be. A 
dozen other points dealing with working 


such 


t i & Underwood 
PRO AND CON ON C.1.0.—William 
Hutcheson (right), implacable enemy of 
John L. Lewis, will vote his strong union 
(carpenters) against any move to open the 
door and let Mr. Lewis back into Ameri- 
can Federation of Labor councils. But 
Max Zaritsky (above, right) is talking 
peace to William Green of the A.F.L. on 
behalf of the Lewis group, and conciliation 
at the November convention is possible. 


conditions must be ironed out, too 
(BW —Oct17’ 36, p38 ). 

The 1934 pact ran out with the end 
of September, and times have been hectic 
since then. A two-week truce was about 
to end in cessation of shipping, Oct. 15, 
when the new Maritime Commission 
managed to get both sides to agree to 
another truce. This one runs for another 
couple of weeks, and it is hoped that 
Rear Admiral H. G. Hamlet, sent out to 
the coast to represent the new commis 

ion, will be able to effect a sound under 
standing. 

Attitude of business and of the public 
toward the commission's participation in 
negotiations was expressed by spokes 
men for the San Francisco Chamber of 
Commerce. who called tl! just 


ine move 


what civic leaders hay 
toward.”” The breath; 
welcome to the union 
been working to delay 
whereas the employers 
sired it 

This dream of pea 
ever, was shattered al 
was formed. Unions, irl 
from Rear Admiral H. A 
Maritime 
them that work “must 
the findings were annou 
strike move under way. 7 
and dock workers were as} 
authorization for a new st 
28—which explains the “! 
mentioned above 

Thus the 
the simmering stage. It 
and it might not 


Commission 


coastal situat 


C.LO. Status Unsettled 


In the meantime, labor 
f 


of the country and in ot 
continues to mark time, wait 
John I 
gone very far toward calli: 
for | 


been wav 


tion Day to pass 


which his Committee 
ganization has 
American Federation of | 
C.1.O. attitude toward 1 
known until Nov. 10, at | 

day and the day before, M 

his group will meet in Pitts! 

cuss the present steel mill o: 
campaign and the A.F.I 
which is set to begin a week late: 
16, at Tampa. 


How 29 Mills Keep Labor Peace 


Collective bargaining method in pulp and _ paper 
industry on Pacific Coast has averted strikes and may 
be copied in other industries. 


For two years now the 12,000 union 
employces who work for the 29 pulp 
and paper manufacturers on the Pacific 
Coast have been functioning under a 
joint agreement with their employers 


Wide World 


which has brought peace to the 
satistactory wages and working 
tions to the men, uninterrupted pr 
tion, and a growing recognit: 
value of reasonable negotiation 
ing the problems of labor ar 
ment. 

Details of the uniform 
ment governing the industry 
ning to attract wide attention 
sible basis for similar plans in ot! 
dustries. The new graduate sc 
industrial relations at Leland Sta 
University, designed as a clearing! 
for information on employer-cmy 
relationships, will study the pulp 
paper agreement as a part of its Gs 
history” data. 

Joining in the plan are three group 
(1) the Pacific Coast Association 
Pulp & Paper Manufacturers, represet 
ing the 29 employing companies; |- 
the International Brotherhood of Pap 
Makers; (3) the International Brot 


nine 
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od of Pulp Sulphite & Paper Mill 
vorkers. Both unions are affiliated 
+ the American Federation of Labor. 
4; a basis for collective bargaining, each 
nde selects four representatives. The 
’ enational officers of the two unions 
e jvisors to their men. The two 
qups sit down together annually, dis 
ss problems of the industry from 
vey angie, and arrive at a satisfactory 
eement. Then it’s all over for an- 
- year. If disputes arise in inter 
Leation of the agreement, the final 
n eal of arbitration is a Joint Rela- 
_ Board consisting of two representa 
s . from each of the two unions and 
" ¢ from the employers. Concurrence 
lof three union votes and three employ- 
us’ votes constitutes a ruling. In case 
of a deadlock, the judge of the United 
Sates District Court for the district in 
shich the board is meeting appoints an 


jiditional member. 


7 as ac 





High Investment per Worker 


adustrial relations are especially im- 
portant to the Northwest pulp and paper 
peld because the mill capital investment 
per worker 1s nearly twice that in the 
werage of all United States manufac- 
turing industries and, with all the prob- 
yems of large and small units, keen com- 
petition, varied employer policies, and 
perations separated by as much as 1,500 
niles, the manufacturers and employees 
hive quietly worked out their mutual 
ndustry problems. 

Prior to 1933, pulp and paper makers 














ut union Organization among their em- 
ployees. With the surge of unionization 
luring 1933, workers found themselves 
urrounded by union activity in other in- 
lustries and shared the natural interest 
in the movement. Numbers of them, 
n the majority of mills, became mem- 
's of the two traditional brotherhoods 
in the industry afhliated with the Ameri- 


Peace 
nd paper 


s and may 











to the indusr Man Federation of Labor—the Interna- 
vorking cond-fmmmtonal Brotherhood of Paper Makers, 
rupted prod inder the presidency of Mathew J. 
ygnition of hfBurns, and the International Brother- 
tiation in s 300d of Pulp, Sulphite & Paper Mill 
r and manag orkers, headed by John P. Burke. 

5 Seber wail eeting Joint Problems 

stry are begin To achieve a truly ‘‘collective” result, 
tion as a pofimthe employers formed in 1934 the Pa- 
ns in other of™™meinc Coast Association of Pulp & Paper 
uate school of#Manufacturers of which J. H. Smith, 


land Stantorg@#Uregon City, Ore., is president. Through 
clearing houxfhis loose organization they select their 
vefeepresentatives for collective bargaining 
ach year. Through it they clear their 
toblems of revising wage rates to com- 
'y with the agreement as altered annu- 
lly, publish and distribute the complete 
ourly wage schedule of all cooperating 


} 


loyer-emple 
the pulp ax 
rt of its “as 


three groups 
Association 0 


ers, represent imills (a volume of some 200 pages), 
mpanies; (2 ceive and accept interpretations of the 
100d of Papcigreement in its applications to doubtful 


ional Broth muestions, and select their representa- 


ves on the Joint Relations Board. 
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Relations between management and 
employees in each mill are simple, di- 
rect, satisfactory. Only one grievance 
has been carried to the Joint Relations 
Board during the history of the plan 
and that case was decided by a unani- 
mous vote of all members. 

As an expression of cooperation, the 
agreement prevents any interruption of 
work due to possible disputes during its 
operation. Pending decisions from the 
Joint Relations Board, work goes on 
under existing conditions. The agree- 
ment also pledges both parties to exclude 
labor disputes between other groups 
from their relations within the industry. 

In public statements through John 
Sherman, vice-president of the Interna- 
tional Brotherhood of Pulp Sulphite & 
Paper Mill Workers, the men have rec- 
ommended their method of collective 
bargaining to “‘all labor unions.” At 
the conference in 1934, employees re- 
ceived an increase in wages of S¢ an 
hour for men, 4¢ for women. In 1935, 
wages were raised above the prevailing 
rate by 24¢ for men, 1¢ for women. 
At the June, 1936, meeting, another 
wage increase resulted, amounting to 5¢ 
for men, 2¢ for women, bringing the 
base rate to 524¢ an hour for men, 
i0¢ for women, a total wage increase of 
nearly $5,000,000 in three years. 


Fights State Tariff 


Union Pacific Railroad asks fed- 
eral court to enjoin California 
use tax. 


A test of the constitutionality of Cali- 
fornia’s 3% “use tax’’—which in effect 
is a state import duty—was begun last 
week when the Union Pacific Railroad 
filed suit in the United States district 
court in San Francisco to enjoin collec- 
tion of $4,826 claimed by the state from 
the purchase of railroad equipment from 
out-of-state manufacturers. The act is 
challenged on the ground that it violates 
the due process clause of the federal 
Constitution. Named as defendants ‘arc 
the members of the State Board of Equal- 
ization (which collects the tax) and state 
Attorney General U. S. Webb. 

In effect since July, 1935, the use tax 
was originally intended as an “equaliza- 
tion” levy or supplement to the retail 
sales tax. To “equalize’’ competition 
for California manufacturers and mer- 
chants, a 3‘~ tax was placed on goods 
“stored, consumed, or used”’ in the state, 
excluding goods taxable under the retail 
sales act (BW —Novi6'35,p20). Thus 
California circumvented the provision in 
the Constitution forbidding state tariffs. 

The use tax has been a source of con- 
fusion to many firms doing business in 
California or maintaining branch othces 
there, and of frequent embarrassment 
to chambers of commerce and merchants’ 
associations. 








Put your plant “on the map” and 


in the miods of passing customers 
and prospects with those g« 
looking porcelain enamel — 


ING-RICH 
INDUSTRIAL SIGNS 


— th type of plant idencifi- 
enslee thet onins = beead-eew 


-— indefinitely in all kinds 
weather .. . available in the 
widest choice of designs and styles 


to achieve individual plant dis- 
tinction. rite for descriptive 
t. 





INGRAM - RICHARDSON 
MANUFACTURING CO. 


BEAVER FALLS, PA 


AUTOMOBILE 


EXECUTIVES 


Turn to pages 32-33 for a 


timel ly message. 




















Business NEWS has no respect 
for publication closing dates 

And Business Week has no respect 
for old-fashioned publishing sched- 
Result: each Friday sees all 
the news up to Thursday night on 
the way to Business Week's 92,000 
alert executive subscribers 


ules 
































RECEIVERS WORK UPSIDE-DOWN 


For the past year and a 


Harris al 
half. Bureau of Air 


Commerce experts have been working with a radio-teletypewriter setup (sending ap- 


paratus above) between Washington and Baltimore. 


Fight-lb. typewriters built for use 


in planes work even when being tumbled about on the floor, according to the early 


reports, 


A circuit is planned for use on the new air line between Washington and 


Nashville, for ground-to-plane communication of bureau business, and two more circuit- 


will be open for commercial business. 


Cost of the installation is estimated at $200,000. 


Dispute Over Delisting 
SEC must decide whether Crane Co. can move from 


Chicago Stock Exchange to New York big board in 
spite of Chicago exchange’s objections. 


THE struggle of the interior stock mar- 
kets for survival goes on and this week 
it took a new tack. The Chicago Stock 
Exchange sought to stop the Crane Co., 
large plumbing and heating concern, 
from deserting its list. 

The case promises to test the au- 
thority of the Securities and Exchange 
Commission in empowering a company 
to move from one exchange to another 
that seems to offer greater allure. In 
this case, the other market is the New 
York Stock Exchange—with all that it 
connotes in financial glamor and tinsel. 


Could Use Both 


Crane Co. stocks could be listed on 
the Chicago exchange as well as in New 
York: there is no law of the SEC and 
no rule of either exchange to prevent it 
But the company, which was founded 
81 years ago in Illinois and whose base 
has always been Chicago, though its 
business ts national in scope, prefers to 
make a clean break for its common and 
preferred stocks 

At present, the issues are dealt in on 
the New York Curb as well as in Chi- 
cago. The greater volume is in New 
York, and when trading on the so 
called “big board” begins, it is possible 
that even more of the activity will flow 
to the East 

The relative convenience of the two 


30 


markets—the preference of buyers and 
sellers—would determine in the course 
of time where the bulk of trading would 
flow. By removing its shares in one 
fell swoop, the Crane Co. officials would 
ruin whatever chance Chicago might 
have to hold business regarded as its 
right by custom. 

To the Chicago exchange, the Crane 
Co. listing is financially important. In 
1935, 244,700 shares of common and 
10,830 shares of preferred were bought 
and sold—a sizable sum in commissions 
and about 2°; of transactions in all is- 
sues during that year. 

The company objects to an additional 
listing in New York on the ground that 
it would require maintaining a registrar 
and a transfer agent for the shares in 
each place, at unwarrantable expense 
The Chicago Stock Exchange offered 
to waive its requirement for maintaining 
local agents. 

Another reason adduced by the com- 
pany for an exclusive New York Stock 
Exchange listing is that quotations 
would be widely disseminated through- 
out the United States and there would 
be no conflict between the quotations on 
the exchanges. New York quotations 
are more widely publicized than prices 
on other exchanges (but rarely is there 
a wide variation in the price of a stock 
dealt in on two exchanges. Arbitrageurs, 


who buy and sell the 
more than one exchange 
to “ye quotations in 
profit by doing it 

The SEC adjourned i: 
Crane until Nov 
the company the 
submit all letters receiv 
relative to wh 


case 
and 


parties 
should be removed fro: 
sel for the company 
hension that the Cl} 
change would solicit 
from Crane shareholders 


Chicago Rules Enter (4. 


The Chicago Stock Fy 
official 
traded 


registration of 
in (like the N 
Exchange but unlike 

Curb) Hence its o 
prohibit dealings in Cr 
permission were 


grant 
to remove the shares 
Recently, Thaddeus R 
dent of the exchangy 
members that the 
business to the New York 
Oct10' 36, p22) Mr. B 
need for mor 


mark 


sized the 
by members in 
with Midwestern ties to lis 
At the s 
point was duly noted th 
market might climinate it 
unlisted trading—in order t 
business. The Crane cas 
hand in the latter regard 
The Governing Comn 
New York Stock Exchang« 
approved the application 


persua Mf 


ties in Chicago 


list its shares, and as soor 
pany decides when it want 
shift from the New York | 
Stock Exchange the Comn 
List will act 

On another front, the pr 
small exchange came up. 1 
its initial hearing on the a; 
the Pittsburgh Stock Exchar 
on unlisted trading in 23 
tered on other markets, 
York (BW —Se ps’ 36, p50) 
Waiting for SEC to Act 

Counsel for the New York 
change stated that it was in 
interest that interior market 
mitted to trade in stocks on 
istered basis. The New 
Exchange counsel said he 
pect to intervene in the proc 
that any determination of 
would undoubtedly protect b« 
lic and the exchange’s inter 
counsel appeared as ‘observers 

To get permission to deal ir 
of other markets, the Pitts! 
change, under the Securities 
1934, must show that there 
interest in the issues and that 
trading would be for the pub! 
tage. 
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(aterpillar 


company’s 
hows that mew stock was not 
ended for Deere merger. 


nividend KillsRumor 


action 


in- 


| 


int 
-ecrors of Caterpillar Tractor Co, 
week squelched a rumor by paying 
xtra cd vidend. It was action 
The company voted, in addition to 
¥ somalat quarterly of 50¢, an extra | 
“4 came amount—the latter payable 
- in cash or in recently authorized 


referred 
ykholde! 


|t was 


stock, at the option of the 


this preferred stock authoriza- 


9 which gave fise to reports that 
verpillar would acquire Deere & Co., 


ila 
anutactt 


he ywsuc OF De 











dividends 


ng the brunt of the 


arnings tax. 


5 planned. 


r 


nother Dividend Planned 


The preferred, announcedly, is to be | 
mployed by the company to pay larger 
; if stockholders accept it— 
sa means of retaining cash, yet avoid- 


rer of agricultural machinery. 
$25,000,000 in $100 par 
preferred was, according to rumor, 


0 be used to buy Deere 


undistributed | 


Toward the end of the 
ear, another extra dividend in preferred 


Despite these declared intentions, of- 
kcials of the cOmpany had been kept 


usy denying reports that Deere would 


e bought 


musing ; $25,000,000 woul 


As one official ips it, “‘It’s 
be a drop 


nthe bucket if we wanted to buy Deere.” 
Decre’s book assets amount to nearly 
$30,000,000; it is capitalized at more 













pperative 


erms Or exact nature. 


ered the 


ifference in Lines 


s preferred, $20,000,000 common. 
Basis for the gossip-merger is the co- 
merchandising 
which has existed between the two com- 
anies for years, though there is not a 
single scrap of paper to delineate its 


ag reement 


Asa means of reducing sales and dis- 
ribution costs, the two companies en- 
gentlemen's agreement.” 


Caterpillar has a long line of power 


ractors and industrial products, but has 
ot so many strictly agricultural prod- 
dts, and on the other hand Deere is | 
putstanding in the farm implement field | 
nd has a long line of strictly agricul- 
ural products but comparatively few in- 


ustrial items. 


Keeping step with its products lines, 
cere has a dealer organization, well 
walifed to serve the agricultural im- 
ment market, while Caterpillar deal- 
'S specialize in power and industrial 


INES. 


Thus it was found that both the 


inc Of products as well as the sales 
nd dealer organizations supplemented 
ather than fought one another. 
Company officials emphasize that each 
oncern utilizes the sales or dealer or- 
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Is YOUR HOUSE Also a 
Museum Specimen? 


N”! from the outside, perhaps—but what of the in- 
side? You would not drive a 1920 automobile; it 
would be obsolete and inadequate for modern service. 
Houses become obsolete too. Your house, if it is more 
than 15 years old, is probably almost as inconvenient 
inside, compared with ‘‘New American" standards, as 
this outmoded museum specimen. 

Now, in 1936, your family should be living in a truly 
modern, a ‘‘New American,’’ home. Scientific planning 
of rooms saves steps and lightens housework. Electric 
servants work for better health and greater comfort 
for the whole family. “‘New American”’ 
are even lower than in your present home. This is not 
a dream house, but a home you can own—one to be 
proud of. General Electric, by fostering ‘New Ameri- 
can’’ demonstration homes, opens the door to new 
living comforts for you. 


living costs 


“New American”’ is not an architectural style—it is a 
new conception of living. For information on how to 
obtain “‘New American” 
economy—in your present home or in a new house— 
write to the General Electric Home Bureau, 570 
Lexington Avenue, New York, N. Y. 


comfort, convenience, and 


Labor-saving appliances, developed by General Electric research and 
engineering, are brightening the home life of America 


GENERAL @ ELECTRIC 


























Obsolete, Deficient Electric Circuits 
Handicap Both Capital and Labor 


CAPITAL 
LOSES PROFITS 


HEN the factory “falls down” on deliveries 

X ...when the treasurer storms about high 
maintenance and repair bills. ..who is to blame? 
In 9 out of 10 plants there lurks a culprit 
rarely suspected. His name is “Deficient Wiring.” 
In 9 out of 10 plants, estimates show, serious 
losses frequently result because plant managers 
fail to modernize electric circuits. Interrupted 
production ... materials spoiled in process... 
idle men... excessive maintenance costs... high 
insurance rates. Usually these losses are not traced 


LABOR 
LOSES WAGES 


to their actual source. The treasurer is never billed 
—yet he pays for them just the same! 

What about your plant? Is it 100% electrically 
perfect? If it isn’t, money is going out the win- 
dow in a dozen needless ways. Check up! It costs 
nothing to find out. Consult your own electrical 
engineer or your electrical contractor—or write 
us direct at 25 Broadway, New York. Our experi- 
ence in serving many industries is at your service. 
If your specific problem requires engineering 
attention, we will cooperate without obligation. 


* Anaconda Wires 


«\ 


General Offices: 25 BROADWAY, NEW YORK « Chicago Offic 
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9 out of 10 factories 
incur needless losses because 
of failure to modernize wiring 


Modernized wiring aids plant 
operation in these 6 ways 


] Prevents breakdowns that retard produc- 


tion and cause labor to lose wages. 


? Prevents light losses and slowing down 


of machines due to voltage drop. 


a 


3 Permits shifting of equipment or installa- 


tion of new machinery with minimum delay. 


4 Lowers maintenance and repair costs. 


5 Prevents dissipation of power in form 


of heat. 


6 Protects safety of workers and lowers 


insurance rates. 


“In justice to labor... in fairness to capital... 
modernize the electric wiring in your plant.” 


Shop Talk. Anaconda manufactures a complete line 
of power cables, for all uses, including types designed 
to assure uninterrupted service under extremely severe 
conditions. Anaconda Heat Resisting, for instance 
(AHR for short), a high-voltage insulated cable for 
lighting and power service, is ozone resistant and pos- 
sesses lasting physical and electrical properties. In ad- 
dition to power cables, Anaconda manufactures other 
wires and cables for every electrical requirement in the 
industrial, commercial and residential fields. yas 





Cable Company 


20 NORTH WACKER DRIVE 
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Sales Offues im Principal Cities 


| ganization of the other when and where 
lit is desirable to do so and without the 
existence of any ironclad rules of pro 
cedure 

As an indication of the practicability 
of the present setup, it ts cited that mor 
intimate knowledge of ¢ aterpillar’s tra 
Decre to 


bring out a line of extra heavy agricul 


tor pertormance has enabled 
tural implements that has proved very 
successful and is sold by dealers of both 
companics 

H. P. Mee 
pillar points out that the two lines arc 
| not competitive and says ‘the backbon 
of the merchandising organization ts th 
Caterpillar 
not only the distributors 
mers but the 


Vice president of Cater 


distributor setup" throug! 


which usto 
agricultural dealers and 
d ilers 


their customers and the engine 


and their customers receive service 


Fire Agents Fined 


punishes several who paid ex- 


New York insurance exchange 
cess brokerage fees. 


AMPLE warning was given to fire insur- 
ance early that they 
would have to stop paying excess brok 
erage tees. Now the axe has 
The New York Fire Insurance 
has cracked 
$87,680 against five member 
But the rap isn’t quite as tough as it 


agents this year 
fallen 
Exchange 
fines totaling 


down with 


Lwreecencics 
j sounds One of the agencies penalized 
is défunct 
third off for good behavior 


total fine due from the 
is $23,730 


the other four will get on 
Thus the 


remaining four 


Agencies Are Warned 

Blanket warnings in the recent past 
have told agents that disciplinary action 
| would be inevitable if they did not mend 
their ways and live up to their pledg: 
to the Fire Insurance Exchang: 
pay brokers more than the agreed maxi 
mum Last Mar. 1 Abraham Kaplan 
was retained as counsel to assist in track 
ing down violators. On June 
H. Pink, state superintendent of insur 
t¢ lling 


not to 


4 Louts 


ance, addressed the exchang 
members that if they couldn't clean their 
own house his department would have to 
step in 

Exchange members, 1 rp his 
uttitude, redoubled their efforts to stamp 
out the evil 

In announcing the fines, Pres. Joseph 
W. Russell of the exchange explained 
that the arbitration and grievance com 
mittee had held meetings all summer 
taking “approximately 247 pages of testi 
mony.” The committee found eviden 
that agencies are not alone in their guilt 
but that several of the companies which 
they represent seem to have made a few 
fictitious entries in their books to abet 
the malpractice. Their cases, Mr. Russel! 





indicated, will come up later 
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YOU'RE PRETTY GOOD 
WHEN THEY LOCATE 


Seminal 


@ Soon after Hote] Cleveland was 


opened, the railroads entering 
Cleveland built the Union Passenger 
Terminal, and joined it to our lobby 


with a covered passageway. 


Of course we said we appreciated it, 
but the railroads came right back and 
said they appreciated having such a 
fine hotel so convenient for their 
passengers. Which makes it just fine 
for everybody including the passen- 
gers. Especially the passengers. 


Next time you come to Cleveland, 
remember how thoughtful the rail- 
roads were of your convenience. 
Remember that you can reach our 
lobby without going out of doors. And 
when you're here, you are in Cleve- 
land’s most comfortable and colorful 
hotel, with everything you'll want to 
see in Cleveland at our very threshold. 


Rooms from $2.50 for one, $4 for two, 


HOTEL 
CLEV 
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EVOLUTION, not revolution, is appar- 
|ently the order of the day in the broad- 
casting industry. Which is to say that 
although the Engineering Division of 
the Federal Communications Commission 
| may think a general reallocation of wave 
lengths and a liberal sprinkling of stations 
| with tenfold increases in power would 
|improve coverage, particularly in the 
rural areas, the commissioners themselves 
| are prepared to make haste slowly. 

| Even if these seven astute politicians 
were not predisposed toward such a con- 
servative policy, the mass of testimony 
offered by conflicting interests at the 
three-week hearing in Washington must 
| certainly have reminded them sharply of 
the dynamite involved in upsetting the 
delicate balances of power and of prop- 
erty rights built up around the assign- 
ments which they and their predecessors 
in the old Federal Radio Commission 
have dispensed over a period of years. 


Waiting for Decision 

Nonetheless, until future policies are 
definitely declared by the Broadcast Divi- 
sion, composed of Commissioners Prall, 
Sykes, and Case, acting with the advice 
of their confreres and assistants, the in- 
dustry sits on the edge of its chair. 

The considerations which are expected 
to deter the commission from any am- 
bitious moves in the direction of super 
power for 20 or 30 clear channel sta- 
tions are these: 

(1) There is no certain engineering 
knowledge, notwithstanding the FCC 
survey (BW’—Sep12’36,p12), of just 
what improvement in rural service would 
be obtained by superpower broadcasting, 
and this is the sole reason advanced for 
such a change in policy. 

(2) Such generous power boosts 
(from 50 kw., the present top, to 500 
kw.) might breed a worse condition, as 
far as small stations are concernel, than 
the present chain-dominated situation 
which thecommission occasionally worries 
about, for it might result in a virtual 
monopoly of spot business by the high- 
powered broadcasters. 

(3) Superpower might mean that 
regional stations would be dropped from 
chain afhiliation as no longer of suth- 
cient value if they happened to be 
located in the primary service areas of 
any of the 500 kilowatters. 

(4) Few if any stations are in position 
to finance the new equipment purchases 
|and meet operating expenses attendant 
upon superpower broadcasting, even if 
approved. 

Certainly, if power boosts were ordered 
by the commission, manufacturers of 








Going Easy on Radio Changes 


Federal commission will probably not make “Weeping 
reallocations or grant superpower pleas. . 
too much at stake for haste. 


| here’, 


MORE KNOWLEDGE—One way 

out something about the mysteries of rad 
is to dig into it, try out the new & 
Anning S. Prall, chairman of FC( 
first-hand information about the pre 
instruments designed to find source: 
static and other interference, so that th 
may be shielded and thus eliminated {roy 
among the problems of transmis-ior 


transmitting equipment, such 
inghouse and RCA, would t 
piece of business. Joe Chaml 
was technical supervisor of WLW v 
that station was granted an cx; 
license to operate on 500 kw 
FCC that equipment and insta 

a superpower transmitter wou 
excess of $450,000 and that oper 
and depreciation expenses wo 
about $10,000 more a mont! 
present operator of a 50 kw plant 


Network Views Differ 


Opposing positions taken by the 
dents of the two networks supplied 
note of drama at the hearing. Testityin 
first, William S. Paley of Columbia 
pressed outright opposition to ¢! 
power project and grounded his 
the economic effects of such a 
warning, nonetheless, that if superpo» 
were okayed, CBS would make its | 
500 kw. on all its clear channel stat 
Admitting the possibility of im 
Service by 500 kw. stations, Pres. Ler 
Lohr of NBC advised a policy of grad 
and experimental development, spec! 
cally asking for superpower at presctt 
only for WJZ, key station of the B 
Network. 

The very makeup of the Clear Cha 
nel Group, only factor at the ! 
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vocating a superpower pol- 
‘ makes Clear one reason for the 
chains in the opinion of 
observers. All of the 13 mem- 
. of the group are important chain 
Pee CBS, NBC, or Mutual. It is 
a” that if they got the power 
as which they seek they might prove 
' under chain control. 
position to superpower, Pres 
ley had the stout support of the Na 
“of Association of Regional Broad 


je of (ric 


fuut 


vabl 
e1vaDi 


In his O} 


sonal 


vers, a group of 80 stations, and he 
ineocated «in «kind «by = endorsing 
‘ARB. demands for a minimum of 


yo watts night power for all high 
gionals and for full-time 
on clear channels. (This 
ise of a single channel by 


owered 
juplication 
I 


wvolv es tne 





, stations with adequate distance 
0 sti 

naration. ) 

In 1928, when the last reallocation 


ss made, duplication was not considered 
sible, but since that time a quarter 
»§ the 40 theoretically clear channels 
wwe been broken down. In addition to 
anting N.A.R.B. demands, it is likely 
ommission will approve some 
-dyctions in the arbitrary standards 
hich it established for mileage and kilo- 
e separations to avoid interference. 
w-power regionals and local sta- 
as are also expected to win general 
ower boosts, though FCC may put the 
ps on building more 100-watters. 
But as far as superpower for the big 
s is concerned, FCC will probably 
lax its present policy only to the ex- 
t of granting a few such licenses 
ably experimental, like WLW’s 
when that time comes, FCC will 
uve the unwelcome job of holding fur- 
her hearings and selecting the most 
ikely candidates from the list of those 
yhave filed superpower applications. 
To date that list totals only 14, but 
will probably grow; present appli- 
ats are WJZ New York (only NBC- 
wned station), KNX Hollywood and 
WOAI San Antonio (only CBS-owned 
ms), WHO Des Moines, WHAS 
usville. WGN Chicago, WJR De- 
ot, KFI Los Angeles, WSM Nashville, 
(DKA Pittsburgh, WOR Newark, KSL 
alt Lake City, WGY Schenectady, and 
WLW Cincinnati, which is petitioning 
bp make its experimental license a perma- 


hat the 


ft one 


ce Slicks Up 
With a successful season just 
closed, the ice industry goes into 
1937 with improvements rang- 
ing from iceboxes to the ice man. 
LK who dwell within yawning dis- 
nce of plugs for electrical current will 
he agreeably shocked to hear about the 
venation of the ice refrigerator. New 
“els were introduced this week at the 
tion of the National Association 





of Ice Industries, Waldorf-Astoria 
Hotel, New York. They resemble the 
golden-oak ice boxes of yore about as 
much as an ox cart resembles a modern 
automobile The development 
right on through appearance to engincer 
ing design 


goes 


The housewife can show one of the 
new ice refrigerator models to her 
snootiest neighbor without apology 


They follow the general style of their 
electrical competitors. It was the pow 
erful attack of clectrical 
that stimulated ice interests 
1932) to revolutionary measures 


refrigeration 
(about 


family of five. It requires servicing every 
four to seven days with 100 lb. of ice 

Significant of the that 
come over the industry is the drive by ice 


manufacturing companies to sell retrig 


change has 


erators using less ice rather than more 
Nearly all the new refrigerators are be 
ing sold by them Customer satisfac 
Much as they would 


makers can't stop distri 


tion is the 


like to, the ice 


aim 


bution of the wasteful old “ice boxes 
by furniture stores and second-hand 
dealers Of late, high-class retailers 


have shown interest in the lines of new 
ice refrigerators 


Modernized Inside and Out _ 

A typical 1937 ice refrigerator has an 
artist-styled case of special stecl enam- of 
Handles and hinges are 
“modern,” perhaps in color Plastic 
is being used for these. Insulation 
(inches thick) may be of balsam wool 
or kapok. Cork sheets are largely out 
because of limited supplies, and up- 


eled white 


tive, 


new 
makers on 
of the better ones come close to 


part payment 


Being a venerabk 


industry the 


frigeration became a 


models are sold by the 


a merit basis at cost 


+} 


low priced electrical refrigerators) 
Liberal 


consumcr®rs 


terms are giv 


hence a 


ice manutactutf 


neglected to get busy until electra 


detinite threat 


heavals in Spain Experiments with the huge plant investment They h 

spun glass are being mad The insula- never merchandized ice, they 

tion is scaled against outer heat and supplied people who asked for 1 

inner motsturc While manufacturers were remaking 
Interiors also are sanitary white. The the ice refrigerator, the South and West 


ice compartment has becn redesigned so 
that the block melts (at the bottom) 
evenly, with an even temperature in 
food compartments. There is a 
spot directly under the ice for milk, etc., 
and a careful layout of shelves and bask 
ets. Such a refrigerator is adequate for a 


cold 


KOPPERS and the Senvice Station 











Lait was probably the first to blend motor 

benzol and gasoline to make an automobile 
fuel of high anti-knock rating. Koppers benzol, 
toluol, naphthalene and cresols are used in 
the manufacture of special organic chemicals 
to inhibit gum formation in gasoline, in dye« 
for marking gasolines and to improve the pour 
points and film strengths of lubricating oils. 
Koppers benzol, phenols, cresylic acids and 
cresols are used in solvent refining and 
de-waxing processes for improvement of lubri- 
leating oils. Koppers Tarmac is used for 
| paving entrances, driveways, parking areas 


KOPPERS COMPANY 
Tar and Chemical Division Pittsburgh, Pa. 





remade the icc 
cities (where the ice plant distributes en 


tirely through middlemen) the 


facturing 
the consumer) the hulking, und 


our 
} 


man In 


} 


in personnel ts not marked In 
South particularly (where the ice 
company usually delivers 


I 








1. Tarmac for Roads 2. Roof- 


ing Materials 3. Waterproofing 

Materials 4. Bituminous Paints 

5. Creosote for Wood Preserva- 

tion 6. Light Oile 7. Tar Acids 
8. Coal Tar Pitches. 
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“BUYERS CAN'T FORGET 


ME weucnnee i 
Started this Sales 
Building Plan’ 


“Thousands of people carry 
my ads around voluntarily! My 

# are imprinted on AUTO- 
POINT. pencils! @ casiest 
pencil In the world to write 
with; has the “Grip-Tip’’; leads 
can't wobbie; 10 always works! 
Pr ta and r 


my message eve 
write—they can't r 
when the buy in my 
That's what firms everywhere 
say! Find out why! Send for 
“37 Sales Plans” ‘ pies 
(on your letterhead). 
Autopoint Company, 
1801 Foster Avenue 
Dept. BW-10, Chicago, /it, 
> The Better \Q 
Pencil 


: 
— 


T you want to build up your 
salesmen’s morale — and en- 
able them to talk more intelligently 


to their 
business conditions 


IT you are not familiar . with 
Business Week's new Busie 


ness Outlook Service for salesmen 
Th the coup6n 

en will bring you details 
of one of the best dividend-paying 


Fill it 








prospects about current 


enclosed 


investments you ever made. 
in and mail it—NOW! 





Business Outlook Service 
c/o Business Week 
330 West 42nd St.. New York, N. Y. 


Send details of your 
Service to 


new Business Outlook 


Name 
Address 

City 

Company 


Position . pec cegensesé 
BW 10-24 





’ | corrosion-resistance and 


roughneck has given way to young, in- 
telligent men who have been trained in 
selling. 

The new ice man is in uniform. So 
}is the ice. It travels from truck to 
kitchen in a canvas bag which prevents 
dripping. Shoe covers, put on at the 
door, keep the ice man from tracking 
the floor. A San Francisco company has 
| achieved the ultimate in consumer con- 
fidence; its men carry keys to kitchen 
| doors on their routes. 

Looking right at the electrical indus 
try, ice companies now promote 
cubers”’ that do their work in a few min- 
utes. Hot water is put in the top of this 
gadget which has, below, cube-size di- 
viders like those in an electrical refrig- 
erator tray. The heat sends the blades 
into the ice block from which the cubes 
are then chipped. Ice-cream freezers 
have been improved. One freezes in 
five minutes with little turning except 
that necessary to smooth the cream. 

The industry is repeating its coopera 
tive advertising campaign. Through 
National Ice Advertising, Inc., it spent 
a half-million during the 1936 season 
on radio and in national magazines. It 
inspired an estimated $2,000,000 addi- 
tional newspaper expenditure by local 
companies. Next year Ice Advertising 
hopes to have $1,000,000 for direct use, 
with a proportionate increase in indirect 
| placements. The national campaign will 
|add key newspapers to radio and maga- 
zine programs. 

Increased ice comsumption is envi- 
saged from air conditioning. Now 40° 
of conditioned railway coaches use ice, 
}some 1,000,000 tons having been thus 
employed during the past year. Icing 
| for trucks used for perishables has be- 
|gun. About 350 iced trucks operate in 
‘and out of New York City. Refriger- 
ated freight cars take 7,000,000 tons 
annually. 





ice 





‘Crown Cork Steps Out 


CROWN CorK & SEAL Co. is stepping 
Out in new directions: can production 
(3,600,000 daily) in a recently-com- 
_ pleted 19-acre subsidiary plant, Crown 
| Can Co.; an experimental direct rolling 
aluminum mill looking toward the pro- 
duction of all its various aluminum re- 
| quirements; manufacture of aluminum 
}toothpaste tubes extruded from slugs 
stamped out of the aforesaid strip. It 
is experimenting with direct rolling of 
steel without benefit of ingot, bloom or 
billet and is planning to coat steel sheet 
| with aluminum or tin, the actual cost 
in aluminum coating being about one 
seventh that of tin—reasons, lower 
weight and market price. Crown may 
announce shortly a new proprietary alloy 
for cans which require high strength, 
low weight. 
Details are secret, but the new alloy will 
probably have a bauxite base, heavier 
than pure aluminum but lighter than steel. 


New Products 


New processes, new «design, = 
packages, new manufae 


turin 
and marketing methods, : 


MAGNA-LITE, newest 
Electronic Instruments 
merchant to keep his 
illuminated until a pros 
when the windows bec 
stantaneously with pr 
stimulating light. De, 
coils, condensers, and 
create an ellipsoid magn 
enough to pass throug 
plate glass and brick 
body capacity of the 
walking into the field act 
minating mechanism. Th 
to be an excellent assistan 
man. 


THE Justi-Typer, invent 

Ritterholz, will be on the 

60 days. Combined with 
writer, the device will pr 
duplicator stencils, and off 
right-hand marginal alig: 
over a given width may b 
to the desired width: s| 
tended. 


THE Tocco process, deve lop 
Crankshaft Co., hardens fer; 
surfaces by electric induct 
frequency current at high 
transformed into low voltage with | 
amperage and then passed thr 
ductor blocks which surround |! 
touch the area to be harden 
ducing a current in the surf 
metal which becomes the heat 
After a suitable heating cyck 
surface is quenched by a spray 
water jacket built into the ind 
Experience of General Motors, | 
White, International, and other 
ufacturers in the heat treatment of 
shafts would indicate that the 
cuts costs and enhances quality 


MAGNESIUM alloy enters the hou 
appliance field in the main die-casting 
of the new Hoover “One Fifty 

ing Ensemble” of the Hoover 
pany. This gray and blue va 
cleaner, designed by Henry Dreyfus 
industrial designer, in ‘cooperatior 
the company engineering staff, -1s 4 
directly at the market of- young 1 
erns who wish to do their housewor 
in the swiftest, most effortless way 
has molded plastic motor hood, and ¢ 
ralumin accessories and tools. A « 
dot appears as telltale when the dust by 
should be emptied. 

NATIONAL CARBON Co. advertises 
new Eveready fluid for cleaning & 
cooling system of cars by dissolution @ 
iron rust, grease, etc. The cleaners 
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} to be partic ularly effective in clean- | 

ope the water jacket of the engine, 

shout injurious effect on rubber hose, 
| 


itho , 
‘ or on the finish 


uskets or other parts, 
* 
of the car 






papER pic “tins” that go into the oven 
sh the pic and thence to the pie-minded 
comer are in the production schedule | 
‘simmons Paper Products, Inc. Proc 
a special lacquer, the plate ts 
greaseproof and to withstand | 
wmperatures up to 500 deg. F. During 
baking the paper increases in rigidity and | 
nes out of the oven cooked with the J 
come ad 
| 
| 





\ 
“ 








"MADE TO. <= 
MAKE a 
CUSTOMERS” 


4 


essed witl 





<j d to be 





| 
i 
i] 














sie to a delicate brown. 


RoTo-LoG is announced by the Millfred 
fg. Co. for use by the international 
radio Operator of listener. It contains 
jist of over 1,600 commercial long- 
on short-wave, police, telephone, and 
experimental stations, gives their loca- 
tion, call letters, wave-length, and other 
information, and has a time compen- 
ator for quick determination of the 
time of day in various parts of the 
world. Station list and time compen- 
«tor are mounted within a neatly fin- 
ished metal housing on roller tape which | 
moves on either direction. 










































ACME SUPERSTRIP STAINLESS 
ASSURES BEAUTY THAT 
LASTS YEAR AFTER YEAR... 






Tem CLOCK is announced by the Penn | 
Electric Switch Co. for automatically 
regulating the temperature in homes and | 
other interiors that are equipped with 
ytomatic heating. It is a full-sized | 
electric clock that is operated by a Tele-| @ Users of strip steel—hot or cold rolled—find that Acme Super- 
chon movement, and was designed to} strip gives p/us values in their particular product needs. 

provide automatic lowering of tempera- 


t } : 
ture during night hours. 









| Whether it's flawless finish ... difficult drawing or bending .. . 


. om, . . 
Fosuick MACHINE Toot Co. is bring-| high strength—Acme Superstrip proves the right answer. 


ing out a moderate-priced combination | 
dnll and jig borer not intended to com- | ed d 
pete with the super-precision jig borers ate seuncee. 
already in general toolroom use. The | 
borer has accuracy to +0.0001 in.,| 
assured by inbuilt micrometers; direct 
reading depth gauge; capacity 15 in. 
from spindle to column face ; table move- 
ment 15x30 in. Jig borer is also ap- 
plicable to production of duplicate parts 
where quantities required are too small 
to warrant expense of special jigs and 
hxtures. 






Production is smoother. Products are better. Waste and rejections 









Above is illustrated an important application of Acme Superstrip 
Stainless—typical of the wide acceptance for this strip. Store fronts 
that sell are being made from this steel that means gleaming, 
lasting beauty. 


Whatever your need—if strip steel is used—send the coupon to 
Acme today. ACME STEEL COMPANY, General Offices: Chicago, III. 
Branches and Sales Offices in Principal Cities. 















ALUMINUM Co. OF AMERICA is father- 
ing a new method of fabricating 
aluminum by hot or cold pressing 
Already applied with full success to 
fotor Magneto covers, engine pistons, 
aurcraft stringer splices, aluminum press- 
ings are made from specially shaped 
slugs of the metal, squeezed into shape 










HOT ROLLED + COLD ROLLED GALVANIZED + STAINLESS 











ina press. Whereas a forging hammer) e-~---<----------------------------- wee eee nn ee ee eee 5 
often requires 10 to 15 blows to a com- ' ACME STEEL COMPANY, 2828 Archer Avenue, Chicago : 
pleted piece, one aluminum pressing | Send me a copy of the booklet, “Batting ‘Em — 
comes with each stroke of the press. | ee perp 
With present equipment, pieces 16 in.| 4 Firm. ' 
in diameter and weighing 20 to 25 Ib.| | street 
y possible ; maximum epth 10 to 12 : City “ Suite ' 





n.: wall thickness 1/32 to 2 in. 
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He doesn't Se 
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» Business Buying, three or more 
ups of men are important factors. BUSINESS WEE K 


ne group may originate the purchase 
they are important The next may 
pbmit specifications they are unpor 
x and they are a separate selling 
sblem. And your salesman can reach 
bem both. Dut the third group—/hey 
¢ all-important. They are the Big 
hots, the Works, the key executives 
9 make the final decision on which 
ery sale hangs. And they don’t sce 


emen—they haven't the ume. 
tthey do see Business Week 
hey can be reached, more than 90,000 
them, every week. They subscribe to, 
d read Business Weck 


p it, they pass their copics on to asso- 


they depend 


pees and subordinates. From various 
dies we know that the typical Business 
eck is routed around the office to an 
erage of 3.7 executives. This makes a 

y audience, figured conservatively, 
atleast 350,000 of these all-important 


men. Thus Business Week ts the best 
read of any business magazine, by the 
most important executives in America’s 
best-rated businesses. This fact is proved 
by no fewer than 14 polls taken by in 


dependent institutions in the last 3 years. 


Interpreting—not merely 
Reporting 

Business Week is a news-weekly, in the 
sense that it covers all the news of ma- 
ture significance to business. It is run 
like a newspaper, with news tickers, 
high speed printing, cabling, and last- 
minutetelephoning. But Business W cek's 
most important function is not just the 
straight reporting of business news. It 
is, rather, a considered job of analysis, 
relationship to other news—and in- 
terpretation. 

Business Week gathers its informa 


Alert... Accurate .. . Authoritative 
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tion entirely through its own staff of 
business news experts, who have thx 
benefit of the many McGraw-Hill publi 
cations and services. These form, in 
cflect, a unique business pre SS associa 
tion, with experts in every field to check 
on every story. Thus Business Week 
fives an accurate picture of current con 
ditions in all industries and all sections 

reviewed, checked up, digested. It 
gives the important business man a ready 
answer to his constant if unspoken sp 
ulation, “What's next 7" He de pendson it 








ADVERTISING 
LEADERSHIP 


Growingrecognitionof Business 
Week's ability to sell executives 
has made it an outstanding 
leader in advertising gains. 
1933 - - 
1934 + - 
1935 - 


455 pages 

610 pages 

752 pages 
1936 

Over 1,000 pages 


BUSINESS WEEK 


delivers more executive 

readers per advertising 

dollar than any other 
publication! 
































South Gains Industries 


Construction of processing plants increases 216% in 
first nine months this year. 
cuss uses of Southern products. 


CHEMICAL industry in the South received 
a new impulse for progress last week 
A Southern Chemurgic Conference was 
held in Lafayette, La., organized jointly 
by the chambers of commerce of Lafay- 
ctte and Beaumont, Tex., in cooperation 
with the Farm Chemurgic Council and 
the Chemical Foundation 

Prominent Southern industrialists and 
leaders in the field of chemistry dis- 
cussed the possibilities of a wider use 
of cotton, cotton Sugar cane, 
bagasse, rice, tung oil, sweet potatoes, 
soy beans, wood pulp, naval stores, 
and other Southern products, through 
the application of chemistry. It was a 
direct reflection of the growing inter- 
est in both chemical plants and chemi- 
cal consuming industries in that section. 

Last week also the United States Steel 
Corp. announced plans for a $29,000,- 
000 expansion program for the Tennes- 
see Coal, Iron & Railroad Co. in Bir- 
mingham. It will include two batteries 
of coke ovens, a new blooming mill, a 
new continuous wide-strip mill, two 
continuous cold rolling mills and a new 
tinning department, all to supply the 
needs of rapidly expanding industry and 
transportation. International Paper & 
Power Co., too, broke ground at George- 
town, S. C., for an $8,000,000 kraft 
paper and board mill of the Southern 
Kraft Corp. The new plant will employ 
more than 2,200 men and have a daily 


seed, 


NO. 1 NEW PROSPERITY MILL—Union Bag & Paper Corp. 
starts “the South’s first post-depression mill,” in Savannah with 
It is a kraft paper and 


a grand opening for 15,000 guests. 
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i 
b 
Chemical companies dis- Pp 
I x 
m 
b 
capacity of 625 tons, making it the larg- S 
est kraft mill in the world. And at the £10 
same time in Savannah, the Union Bag & 0 
Paper Corp. opened the first unit of its C 
new mill and commenced operations Li 
with a capacity of 125 tons of paper daily, C 
on which it expects to realize $20 a ton 
more profit than on Northern operations. r 
Pulp and Paper Invasion At 
This throws the limelight again on at 
one of the most spectacular phases of Po 
this recent Southern industrial expan- bu 
sion. So tar the following pulp and Rc 
paper plants are under way Us 
St. Joe Pulp & Paper Co., St. Joe, Fla., sp 
capacity 300 tons per day to cost $7,- ne 
500,000 M 
West Virginia Pulp & Paper Co., 2 
Charleston, S. C., 500 tons —- $5,000,- : a 


000. 
Crossett Lumber Co., Crossctt, 
150 tons $4,000,000 
Champion Fiber Co., Houston, Tex., 
165 tons $3,500,000 
Container Corp., Ferandina, Fla., 350 
tons — $6,000,000. 
Union Bag & Paper Corp., 
Ga., 250 tons — $6,750,000 
Southern Kraft Corp., Georgetown, list of industries establi 
S. C., 625 tons $8,000,000 in the Southern 
And several other companies are refineries, 
rumored to be planning Southern plants plants quickly follow« 
which will add $20,000,000 more to ago, for example, tl ( 
this total was largely concentrat 


GOOD NEWS FOR THE so 
the industrial South 
of good news last week 
Taylor announced a $29. 
expansion 


Ark.., 


jomned 


program im thy 
area. Accompanying th: 
to Birmingham were W 
at right) and other offici 
Savannah, 

So far pulp and pa 


States 


glass, ana 


Cor 
to! 
~ ~ 
Se 
board mill, will be one of the largest in the South, turning ‘ 
250 tons a day. with $6,750,000 invested. It is hailed 
the second stage of Southern industrial developmen! 
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and Niagara Falls, N. Y., and 
Pyandott: and Detroit, Mich., and 
/ re no large plants in the South. 

ctroleum, pulp and paper, 
olants were paying more and 
freight on alkali than the al- 
‘ost them. Then in 1934 the 
Alkali Corp. went into produc- 

1 $5,000,000 plant at Corpus 

ex. and Mathieson Alkali 
Corp. soon afterward did the same at 
Like Cha les, La., and Solvay Process 
(o, did it at Baton Rouge, La. 

Meanwhile Pan American Petroleum 
wd Transport Co. in Beaumont, and 
the Gulf and Texas companies at Port 
Arthur, are installing some of the largest 
gil refinery units in the world. The du 
‘Poot’Co. has just announced that it will 
build a $2,000,000 plant at Baton 

ge for the production of ethyl fluid. 
Union Carbide and Carbon Corp. last 

ing set aside $7,000,000 to erect a 
new chemical plant in the Southwest. 
Monsanto Chemical Co. is building a 
$2,000,000 electric furnace phosphoric 
uid plant in Tennessec. 

How great the actual growth has been 
9 Southern process industries is in- 
dated by new construction. In the 
shole United States, contracts awarded 
in the first nine months of this year 
totalled $62,171,000 against $28,837,- 

0 in the same period last year, an in- 

ase of 115%. Im the same period, 

struction in the Southern - states 
emped from $5,559,000 in 1935 to 


lass 


have hard sledding here because chains 
have cut distribution costs to a point that 
co-ops can't beat. 
General inclination of 
tion’s delegates as to the 


the conven 
embattled 


Robinson-Patman Act was to lie low un- | 
til Federal Trade Commission and court | 


rulings clarify the law The sessions 
voted to change the organization's name 
to National Association of Food Chains 
The largest single food chain, the Great 
Atlantic and Pacific Tea not 
joined the group. 
of 139 corporate chains 
22,000 units 


Co . has 


re prese nting 


Nazis Sell Ship Line 


Government relinquishes con- 


trol to private interests. 


BERLIN (Business Week Bureau) 
Tight as the control of industry and tradc 


by the Nazi government may be, Hitler's 
another 


government has just offered 
proof that it docs not wish to do away 


with the private operation of business 


(though it may be rigidly regulated) . 


Following shortly after the return to 


private ownership of the German Stcel 
Trust last winter, the Reich has now re 
linquished its controlling interest in th« 
Hamburg-South American Line, Ger 
many’s third largest shipping company 
It has been pertinently suggested, how 


Membership consists | 








SALES EXECUTIVE... 


National and Foreign Sales Experience 
































$17,587,000 this year, a gain of 216%. 


Chains Woo Farmers 


Food and grocery executives 
urge tieup with growers to avert 
punitive taxes. 





hain executives hanker for an 
ance with farmers, fruit and produce | 
growers to help fight off tax legislation 
provoked by independent _ retailers. 
Means to the end were discussed at last | 
week's meeting of the Food and Grocery | 
Chain Stores of America in Chicago 
Value of a tie-up between the pro- 
ducer and his chain customer was dram- 
atized by H. C. Merritt, chairman of the 
Glifornia canning peach stabilization 
committee, member of the dried fruit 
stabilization committee. He described 
marketing pacts through which the 
chains had endeared themselves to pro- 
ducers by stimulating consumption of 


Foop 





threatening over-stocks. Similarly C. B 
Denman, president of the National Live | 
Stock Matketing Association, blessed the 
dains for beef promotion which boosted 
consumption last summer when excep- 
tional receipts endangered prices. 

Fears of consumer cooperatives were 
illayed by H. C. Phelan, president of 
the organization and head of the D. 
Pender grocery chain, Norfolk. He con- 





that grocery cooperatives will 
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Getting more and better orders 


from department stores— 


Just published, the first book devoted exclusively to the problem of how manufac- 


turers may sell more, and more profitably, to and through department stores 


The 


book has grown out of a series of articles in Printers’ Ink 


HOW TO SELL TO AND THROUGH 


DEPARTMENT 


By E. B. Weiss, Vice President. Grey Ady 
216 pages, Six, $72.50 
“. HY can't I get orders—or more 
sizable orders—from Macy’s, 
Hudson's, May's, Filene’s, etc. Why can’t 
I get department stores, when they have 
placed an order, to give my line real 
merchandising and promotional coopera- 
tion?” To manufacturers to whom the 
department stores represent an important 
market, this book offers real aid, by giv 
ing sensible and profitable answers to 
these and allied questions, by giving-an 
intimate understanding of how depart 
ment stores operate—what they require— 
why they require these things—how best 
to work with them. 


Read what these executives say: 


“Will repay with profit those who take adva 
tage of its helpfulness. 
LAURANCE MAYER 
Vice President, Julius Kayser & Co 


There are ten thousand things that need ad 
justing between the factory and the store; and 
here is a man who takes both manufacturer and 
retailer into a quiet room and explains it all 
Anybody who has anything to do with produ 
tion or retail distribution, must and will benefit 
if he reads this book 


CHARLES B. DULCAN., Sr.. Vice Presiden 
The Hecht Co Washington, I. ¢ 


STORE 


rtising Agency, Ir 


Gives brass-tack sug- 
gestions on: 


putting over pr 
rograms 








McGRAW-HILL ON-APPROVAL COUPON 
McGRAW-HILL BOOK CO.. Inc 
330 W. 42nd St., H. YY. € 
Send me We 
Steres fo dave examinati 
days I will send $2.50, plas few cents 5 
turn beck postpaid Postag H 
panied by remittance.) 


How to * 


Name 

Adéress 

City and State 

Position 

Company 
Rooks ent 
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BEHIND EUROPE’S DIPLOMATIC BARGAINING | 


Seven countries in Central Europe have a wealth of raw materials and a dearth of 
manufactured goods. Berlin would like to make a two-way trade deal, but the rest 
of Europe fears this can’t be accomplished without political annexation—and war. 





Germany 


EHH ARES 
ivyuryy 


Germany Central Europe 


Area 
(1 unit = 10,000 square miles) 





Population 
(1 unit = 10,000,000 people) 


Quantities of vital raw materials that Germany buys abroad and surpluses of these 
materials now exported by the seven imperiled Central European nations. 


Central Europe 
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(1 unit = 100,000 metric tons) 
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HITLER OVER THE DANUBE—Between Germany and the 
Seviet Union in Central Europe there are seven nations—Poland, 
Czechoslovakia, Austria, Hungary, Rumania, Bulgaria, and Yugo- 
slavia. Austrians speak the same language; so do millions of the 
inhabitants of former German territory—now part of Poland and 
Czechoslovakia. Hitler has promised to bring back to the Father- 
land all German-speaking territories. Berlin is maneuvering in 
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Russia t+ bel 
alike Ano® 


Paris and London for a free hand “in the East.” 
up as the bogey, but Germans and East Europeans 
that the intervening territory may be the first prize. I! 
isfy many of Germany's raw material and market need- 
important of all, possession of this territory would make 
many the largest nation in Europe and would bring the Rei 
to the Mediterranean and the back door to Asia’s vast mar) 


could + 
Vow 
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as of exerting pressure on 
s are now so manifold that 
hieve all its aims though 
| management remain in 


Sued” came into the news 
1930 when a controlling 
company passed to Herr 

tremen banker. In view of 
ivalry of Hamburg and 
rts, the Move caused gen 
ion 
Shroeder became bogged 
ssion, control of the com 

» the Hapag-Lloyd union 

| by the government 
Nazi government under 

tegration of the “union, 

id itself in the possession 


of 8,000,000 marks of shares of the 
Hamburg-South American Line (out of 
a total of 10,000,000 marks). This blox 
of shares, it is now announced, has been 
purchased by a syndicate of Hamburg 
banks and shipowners headed by the 
Hamburger Vercinsbank 

The 
fact that, unlike Hapag and Lloyd, which 
in spite of their recent drastic reconstru: 
tion are still hopelessly in the red (and 
are therefore likely to 
ownership), the Hamburg-South Amer 
ican has been coing relatively well in the 


transaction was facilitated by th 


remain in Reach 


In 1935, it was able to 


last two years 
carn not only interest on its huge in 
debtedness of 43,000,000 marks, b 

also 9,000,000 marks fully applied to 


de prec 1atron account 


iter Wants Cut on Debts 


Probably will refuse to devalue mark until he gets 


reductions on foreign obligations. 


vestors are large holders. 


uN (Business Week Burean )—Is 

, going to devalue the mark, 

ow that the rest of the world seems to 
- working toward stabilization ? 

Kest guess here is that no move in this 

is likely to be taken until Ger 

in come to terms with her cred 

reduction of her forcign obli 

is and interest charges, so that, with 

ition of the mark, currency restric 

be lifted. There is talk of 

n with creditors before the next 

early in 1937, of the standstill 

Germany still owes 

ff about four billion dollars 

The United States holds about 

long-term obligations, and 


is due 


he short-term notes 
ym and stabilization are a 
problem Berlin than for 
countries, particularly the 
have just gone through de 
France, the Netherlands, and 


for 


eich Short of Gold 


ist with a gold reserve in 
more than $3,500,000,000 
Paris decided to devalue, Germany 
$28,000,000 worth of gold 
Holland and Switzerland had re 
$450,000,000 as 
r their currency 
ec of the gold bloc nations were 
money centers, but 
is a borrowing nation, with a 
mn of the debt in default 
ind Holland have important 
rials in their colonial empires 
ey can trade for foreign ex 
n world markets. Germany 
buy many essential raw materials 
ud tor fabrication at home, and then 
for them if foreign ex 


more than 


in. world 


KCTS 
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American in- 


! , 
Hermann Goering. 
Germany, is the 
“self sufficiency” 
stronger in his 
He is 
Mu-- - 


recogniz d u- 


GOERING GOES UP 
vice-dictator of 
ordinator of that nation’s 
plan, thus 
position as Hitler’s right-hand man. 

(left) with 
son-in-law. generally 


new coO- 


becomes even 


shown Count Ciane, 
lini’s 


next in line for the Italian dictatorship. 


change is to be secured to pay for the 
foreign materials used 

Whatever facts there may be behind 
the accusations abroad that Germany is 
concealing holdings of gold and foreign 
exchange, there is ro belief anywhere 
that these are yet large cnough mate 
rially to alter the conditions shown in 
the latest report of the Reichsbank 


With only ough gold to 
»€) of the oncy 
im Germany 


now 
nt that B 
support its 

omy only 
imount it 
the mcome 
he ¢ 

t thet 
purchases 


they if 


finished p 


Arms and the Debt 
i he 
years contended that Germany 


group of foreigners w 


her foreign bills if she wer 


irmament 


In part this ts luc 
that | 


forcign money ts another pr 


ing so heavily in re 
ling 
realization iyment 
expanding internal credit 
due to the realization 
after working for 15 years after th 


that 

trying to mect its obligatu ns on t 
dictated by has dec i now 
back up demands for a bigg: 


oth rs, 


world business with forc 

In Europe, if not in America, the 
tude toward Germany has changed 1n tl 
last three years. France ts still 
onistic, but France has big new p 
at home which make it a less et 
policeman than during the first 15 years 
after Versailles. Italy is more friendly 
than unfriendly 
actual alliance between Rome and Berlin 

Britain and the Sovict Union 
two important factors Britain holds th 
bulk of Germany's old colonies in Afri 
The British might return these to B 


rather 


though there is still no 


tnan precipi l 1 war tf 


Berlin ts not antagonizing London 


fact, triencs! 


part of H 


Russia Bar to Expansion 


If Britain allows Germany 


iny 


in central Europe, Gern 


; 


preliminary step to 
major part of Nazi 
actual 


doubttul wh« 


out a 
is a 
ther 
central Europs in be 
without precipitating troubl 

sia. Britain obviously hopes that 


struggle would end in no ce 


tory on cither side and leave bot 
testants weakened 

All of Europe is playing for 
for a better bargaining position 


rt 


many’s strength ts in its military po 


“ 


Confronted with this weapon, it 1s pos 
that if 
early next year which will help Dr 


London will yrovide i a 


sible 
Schacht to join the stabilization crowd 
But without the cooperation of m 

the than the British 
making raw mat ind 


more of world 
Empire in 
markets for finished goods avail ible, the 


real pressure on Germany will not b 


rials 


removed—nor the most serious threat to 


trouble in Europe 














ITALY’S NEXT BIG JOB—Having conquered Ethiopia, Italy 


needs money to develop the new territory. 


Business Abroad 


First step is setting 


Soviet intervention in Spain creates acute danger spot. 
Britain, loosening its ties to troubled Europe, sets new 
business records; anticipates an unbalanced budget 
next year; will purchase war materials abroad. 


SPAIN has again become the No. 1 danger spot in Europe. 


There is no doubt 


that Italy and Germany have supplied war materials to the rebels during the last 
six months, and that the British, by supporting the Portuguese stand against the 


Madrid government, have more or less lined up on the same side. 


France, on 


the other hand, is authoritatively reported to have aided Madrid until the 


neutrality pact was signed. 

Now, the Soviets, angered at the 
rebel success which they claim™has been 
duc to material support from abroad, 
are offering belated supplies to Madrid. 


Face-Saving 

It is doubtful if Moscow will carry 
this policy so far as to precipitate war 
with the two great f states of 
Europe, but with all Europe a tinderbox, 
it is a dangerous step. 

The Soviets are obviously attempt- 
ing to save face. They claim to be the 
first state organized for the workers. 
The Madrid government is strongly 
socialistic and no doubt drawn 
many of its ideas from Soviet 
Union. For Moscow now back 
and watch that government go down 
in defeat largely because of the su- 
perior armed strength and _ trained 
leadership which the rebels have se- 
cured from their fascist supporters is 
to open itself to the ridicule of its 
labor admirers abroad and its own 
people. 

Whether or not the government in 
Spain is able to hold Madrid, it will 
not submit to the rebels without much 
more fighting. Stronghold of the so- 


fascist 


has 
the 
to sit 
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cialist parties is Catalonia—rich and 
prosperous province whose commercial 
and political interests are centered in 
Barcelona. 

If fighting is to continue in this 
province, it is of real importance that 
Russia has decided to come openly to 
the aid of the Catalans. The show- 
down between Russia and Germany 
can’t be put off indefinitely. The 
spark to set it off may yet be lighted 
in Spain. 

Meanwhile, Europe is ‘making a 
complete shift from the old League 
of-Nations, collective-security system 
to a new balance of power. 

Belgium has cut away from the 
military alliance with France because 
Brussels desires (1) mot to antago- 
nize Germany, (2) not to be too 
closely tied to a socialistic France 
and (3) because the Belgians know 
that both Britain and France would fight 
as readily as in 1914 if Germany moved 
to occupy the Belgian Channel ports. 
Also, the Belgians know that Berlin's 
first interests are in the East. 

England is preparing to break all 
rolitical treaty ties with the Continent 
arse (1) the British are not pre- 





up the Banco di Roma in Addis Ababa, and layi ' 
work for handling of foreign loans, if and when arrange: 


pared to fight now, (2) 
too widely scattered empir 
by many enemies) to def 
when so much effort is 1 
fend the very vulnerabk 
attack, and (3) they he 
strongest neighbors will ¢ 
selves in a struggle from 
can remain aloof, and a | 

France is too unsettled 
take the strong leaders 
situation requires. And 
Brussels, knows that Brit 
come to the rescue if F: 
again invaded. 

Though the old col 
system is dead, the same i 
gave it birth are still | 
guarantees of peace. 


How They Plan 


England wants to stay out 
and hopes that any Cont 
flict which starts will be ; 
and so exhausting that the | 
stand. Italy is bargaini: 
many, but in the showdow 
to the other side because 
German minority inside 
borders, (2) the clash of « 
and political ambitions in t 
basin, and (3) the dread of 
Germany and its fleet as n 
the Mediterranean. Muss 
only 40,000,000 Italians cr 
small country and with 
treasury, can expect little sin 
ation from Hitler’s 66,000,0' 
Germans, also without fund 

Until one side or the ot! 
believes it can ¢ 


or communist 
actual support or complete n 

the part of powerful nei 
bargaining will go on and busir 
prosper from the frenzy of 
ning. But the minute one sid 

it has an advantage, it will strike 
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For instance, power companies 


are active, building over 35,000 








miles of rural lines - 


NOTHER phase of the buying activity in the electrical 
industry is the widespread building of rural lines. Dur 
ing 1936, power companies will complete over 35,000 miles 
of rural lines and will be providing service to over 167,000 
new rural customers. 

Business in every branch of the electrical industry is going 
forward at a greatly accelerated rate. It should be one of 
your FIRST markets in your 1937 sales and advertising 
plans. 

And Electrical World should be your FIRST paper in the 
electrical field. It is FIRST in A.B.C. paid circulation, 
FIRST in number of advertisers, FIRST in volume of ad- 
vertising, FIRST in reader interest, FIRST in editorial 
leadership. 


ELECTRICAL WORLD 


A McGraw-Hill Publication 
330 West 42nd Street, New York, N. Y. 
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Great Britain 


Business and industry establish 
new records. Britain will place 
large plane orders in United 
States. United Steel establishes 
pension system. 


LONDON (Cable) —Business is optimis- 
tic; stock markets are cheerful, and 
there is a rush of new issues; first nights 
are making the theater district gay in 
the old traditional manner 

The automobile show—just finished 

set a new record for attendance. 
Traders from 45 countries were on hand, 
and the British industry had its propa- 
ganda machine going full blast. Auto- 
mobile exports for the first nine months 
of the year are nearly $4,000,000 ahead 
ot last year production is 14% ahead 

last year 

There were two features of the show: 
the unexpected increase of interest in 
ypen-car models, and the steady spread 
tf low priced models which is helping 
to make the Englishman car-minded 

Ford, as usual, held an independent 
show at which he showed more than 50 
types of passenger and commercial auto- 
mobiles. The V-8 sold especially well 

The Simpson affair is not widely pub- 
lized here, but business is anxious 
about it. Gigantic preparations for the 
coronation next May of King Edward 
VIII are already far advanced, and busi- 
ness hopes for an even more spectacular 
boom than during the Silver Jubilee of 
the late King George V. 

There is some gossip that the King 
will abdicate, but few responsible per- 
sons expect anything of this sort. It is 
generally admitted, however, that the 
King’s personal popularity has waned 
considerably since the Simpson affair 
has become generally known, and that 
this may affect tne tone of the corona- 
tion celebrations 

Britain's decision this week to place in 
the United States at once large orders for 
war planes did not surprise either in- 
formed Englishmen or Americans. Brit- 
ish authorities declared some months ago 
that they would order abroad whatever 
equipment they could not produce at 
home in sufficient quantities. It is com- 
mon knowledge here that Germany is 
producing planes now at the rate of 
about 4,000 a year. Though the United 
States is credited with building only 
1,100 planes last year, capacity is known 
to be much higher. British production 
has been mounting rapidly this year but 
is still only modestly above 2,500 a year. 


Unbalanced Budget 


Business leaders are already begin- 
ning to anticipate hot parliamentary de- 
bate when the budget ts presented next 
spring. Neville Chamberlain, Chancel- 
lor of the Exchequer, has already de- 
clared publicly that armament expendi- 
tures are mow pouring out so fast that 
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tax return on them cannot overtake ex- 
penditure within this financial year 
Your correspondent’s guess now is that 
he will desert his usually rigid ways 
and be content to present an unbalanced 
budget for 1937-38, relying on rising 
yield ultimately to wipe out his deficit 

The British steel industry has made 
news in the last few weeks. Pushed 
by rapidly mounting demand from the 
automobile and shipbuilding industries, 
but most of all by rearmament, steel 
mills in September produced 1,027,000 
tons, the first time in British history 
that monthly output topped 1,000,000 
tons. (United States production in 
September totaled 4,161,108 tons, com- 
pared with an all-time high of 5,286,- 
246 tons in May, 1929.) 

United Steel Companies, Ltd., largest 
steel producing organization in Britain, 
has just instituted a pension system cov- 
ering the company’s 21,000 employees 
whose average wage is about $15 a 
week. The plan provides a pension for 
members of the staff at 65 at the rate 
of 12¢ a week for each year of service 
from the date of the start of the fund. 
The company has agreed to pay the dif- 
ference between the cost of the benefit 
and the amount the employee will pay. 

The company may permit a man to 
retire on a reduced pension payable 
immediately on retirement at any time 
after 55 years of age. It has also agreed 
to bear the whole cost of a death benefit 
of $515 payable to a dependent. 

There are 126,000 steel workers in 
Shefheld alone who will watch the ex- 
periment closely. More important to 
the country as a whole is the fact that 
there are 800,000 workers in Britain 
now over 65. They can’t retire because 
they have saved nothing. A pension 
system would allow them to retire and 
give 800,000 young unemployed a 
chance to work. This is more than half 
the number of jobless Britons. 


( yermany 


Italy cooperates with Germany 
to defeat Locarno renewal, but 


there is no alliance between 
Berlin and Rome. 


BERLIN (Cab/e)—Count Ciano’s Berlin 
visit is expected to bring, if not an al- 
liance, at least much closer cooperation 
with Italy on all main Europe issues. 

Coupled with the Belgian move it is 
superlatively acclaimed by Berlin, and 
makes the chance for a Locarno confer- 
ence more remote than ever. It also 
points to a definite realignment of the 
European powers. 

General Goering’s newest appoint- 
ment, with its extensive powers, puts 
him second in command not only in eco- 
nomic matters, but presages his ultimate 
appointment as Chancellor Hitler's dep- 
uty, a post as yet uafilled. 
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France 


French expect Radical Soc 
ists to sponsor new governmé 
without Communist -upport 


Paris (Wireless) TI 
of the Bank of France 
2% The Bourse is 
tail business ts booming 
sale activity is retardcd 
over delivery prices sit 
yet been accurately as 
the devalued franc 
All France ts 
convention this week 
Socialist party. Thougl 
bers of the Popular Fre 
which has passed the so 
in France which is n 
much trouble, they arc 
sentative of the rathe 
small business and far 
France It ts expected 
will signify its willingness tha 
resentatives in the cabinet 
own authority during the 
the party as a whole is 
the radical demands ot 
munists who are also me 
Popular Front, there is 
feeling that the present 
will be allowed to fall this 
a new government formed 
support only from the S 
the Radical Socialists 
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‘et Union 
hordinates domestic 


am to war preparations. 
js still big customer 


hal su 


. man a . 
pile of political differences. 
* 
g ( ) Soviet Russia's in 
today, already eight 
é Czarist Russia, continues 


race for time, 
300,000 1n- 


n the 
» of ountry s 
verpriscs working three shifts 
SENT , s however, continues 
7 rm airy it 1 eavy industry, despite 

the second 
commenced in 


forth that 
1 \ Plat which 
{ raisc the tempo ol growth 

ve heavy As a 
rm Kremlin, anxious to 
ran 1 of living of its citi 


madustry 


for years have tightened their 

industrial basis which 

:) hug capital investments 

rf : stablished, did manage mark 

ease the output of consum 

s and even brought down the 

Dre ¢ ving ring 1934 and 1935, 

25 Undoubtedly this 

7 55 | have continued and the 

1 have been kept fully 

Dy ot for threatening war clouds 

if » have appeared over the horizon 
Any 

nners had not foreseen the 

oy for increasing the Red army 

000 to 1,300,000 last year, 

ibly had not provided for the 


construction of additional 


Radical Soe culate . 
ts essential for war 

the emphasis laid on heavy in 
is there that prog 


s most marked. Thus, it is still 


ew governn 


ist support, 
naturally it 


difficult to secure quantity and quality 
in some 1 ex 
cepted—and prices remain rather high 
A pair of shoes still takes nearly two 
wecks’ salary of the average worker; a 


consumers goods foo 


clothes of 
There is 


shortage of food supplies and prices in 


suit of second quality, a 


month's salary however, no 


this realm, for the time being, remain 


stationary 


Here is a record of Soviet foreign trade 


during the first six months of this year 
Country of Origin ’ I» s From: Fapor i 
Destinatron mds of rubles 
United States 141.063 68.020 
Csermany 11 Os 5.804 
Great Britain £8,490 1 
Iran (Pers : i 14 
Netherlands 4 0 17.133 
Japan 40,978 990 
Pclgium 26.811 s4.9le 
France 26.256 22 
Sweden 10,308 9.445 
lcaly 2,822 21,865 
These were the major imports and the 
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countries which supplied them 


Machines and United States Germany Britain 
Industrial (thousands of rubles) 
Equipment 94,248 70,868 9.770 
Nonferrous metals 2,244 2,114 7,195 
Iron and stecl 12,901 11,469 1,516 
Electrical machines 10,681 9.251 ROO 
Rubber Ss 27,4340 
Wool . RA 
Jute, sisal, hemp 926 11,828 

These were the major exports and the 


countries which made the purchases 


United States Germany Britain 


Raw Materials (thousands of rubles) 
Petroleum products 8,891 14,222 
Furs 24,847 1.811 37,443 
Lumber 2,084 15,613 20.746 
Flax “96 1.574 5.562 
limber 6.234 9.516 
Coal and coke 3.416 : 

Ores . 15.738 1,623 
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c KING UP FOR LOST TIME—These are busy days on the Paris Bourse, with stock- 
atte kel activity showing signs of continued vigor. This scene 

pened after devaluation of the franc, when stocks went to 
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Canada 
Dominion helps to finance home 


modernization. Alberta experi- 
ment shows signe of cracking. 


OTTawa-—Immediate commencement ol 


Canada’s $50,000,000 home moderniza 


tion and repair plan has been arrans 


through cooperation between the f 

eral vovernment and the chartered banks 

[The government end—guarantece ol 
loans cannot be authorize 


part of the 


ition tll parl iment meets 


the new yea! but on promis ol 
povernment to put rire tl i 
tion the b KS fay { 
icndinyg ( 
] " } P ' 
niet ¢ Or oO owl 
wdernizavion na rc} lif Has CC 


announced a ICw WCCKS 
I iscount rate is cut from 5‘, 
yw equi alent to an effective int 
est rate Of 6.452%°o. Uy to $2.0 will 
be loaned by the banks to an individ 
borrower without 
to b« 

the } 


Ihe government guarantces the bank 


security repayment 


' 
instaimcnts 


in monthly 


1S¢ on a total 


hoped thi 


will be put 


in circulation by the plan and that 3 or 


, 
ayainst © Of the 108s 


$50,000,000 loaned It 1s 
amount of borrowed money 
+ times as much will be spent by thos 


who do not need to borrow but who 


encouraged by the movement for mod 
ernization 
Premicrs Maurice Duplessis of Qu 


bec and Mitchell Hepburn of 
met in Montreal the 
agreed on cooperation and 
in their provincial plans for conserva 


Ontario 


; 


other d ly 


coordination 


tion and development of natural 1 
They are specially concerned 
about safe guarding the pulp and news 


sources 


print industry 


Trouble for Alberta 


Bondholders are anxiously waiting to 
see what the Alberta government will 
do about a bond maturity of $1,250,000 
on Nov. 1. The provincial 
fund contains less than 
amount 
terest at 6% but this was arbitrarily cut 


sinking 
a third of the 
The bonds originally bore in 
to 30% under legislation passed six 
months ago The probably 
will appeal to the federal government 


prov ince 


for assistance but is unlikely to get it be 
cause of recent radical legislation 

Eastern critics of Social Credit see the 
hirst signs of collapse of the Alberta at 
tempt to sct up the system provincially 
in Premier William Aberhart's warning 
to the people of the province that if they 
do not give morc support to his eftort 
than they 
abandon it 


are doing he may have to 

He expressed dissatisfaction 
with the reception of his government's 
prosperity velocity 
money” and said that if there was not a 
better response to the Social Credit divi 
dend principle he might have to “throw 
up his hands,” 


certificates or 
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39 BROADWAY 


Trust Companies 


and Other Trustees 


of large estates are recognizing their obli- 
gation to point out to those interested the 
necessity of liquidity to meet inheritance 
and other taxes. Where the bulk of the 
estate consists of a holding in a single 
company, this problem can frequently be 
met by a distribution of a part of the hold- 
ing and listing on a recognized Exchange. 


F. EBERSTADT & CO. 


Incorporated 


INVESTMENT BANKING 


NEW YORK CITY 























Money and the shots 


Recession fails to shake confidence of market in long- 


term trends, 


Business improvement brings many 


gains to light in third-quarter earnings reports. 


Utilities wait for election. 


TECHNICALLY, the stock market this week performed according to Hoyle 
After the thrust into high ground early on Monday, a retreat to lower levels was 
accomplished without denting speculative confidence in the long-term trend, 


and shares turned right around 


To the followers of the Dow theory, of charts, and of other supposedly “stop 
and go” signals, the slight downturn represented a “moderate correction” of 


the advance. A period of backing and 
filling could continue for some time 
without shattering faith in any of this 
Wall St. esotericism. 


Fat Earnings Help 


Fundamentalists also found their 
market doctrine supported—but by an 
altogether different type of data. There 
were the earnings reports for the third 
quarter (see page 50) and for the most 
part, they were “honeys.” Gains over 
last year ranged as high as 245% in 
the case of Gulf States Steel; 213% for 
Chicago Yellow Cab; an even 200% 
for Industrial Rayon; and many com 
panies were up in the high hundreds. 

Such showings, in view of the un 
distributed earnings tax, imply larger 
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dividends toward the end of the year 
Of this, the dossier of evidence is grow- 
ing. Caterpillar Tractor and Grey- 
hound Corp. have voted extras, and 
Chesapeake & Ohio has an extra sched- 
uled. 

The Caterpillar payment is optional, 
either cash or preferred stock; but stock- 
holders of the bus company and the 
railroad are to receive preferred. These 
three companies have adopted this 
means of softening the jar of the new 
tax. By paying out stock, they will be 
able to hold on to cash, yet avoid the 
brunt of the surtax. 

The fundamentalists have another 
solid plank in their platform—momen- 
tum of recovery. The steady improve- 
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Bears Still Timid 
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Moreover, ettorts t 
in hand didn’t 
There is the general 
are a lot of bears ar 
dividend announcem« 
come more and 1 
holding them off. W 
feel stocks are too | 
ready to stick their n 

Oil shares broke out 
rut. The talk has be 
for weeks that oils 
this year’s market as m 
been expected. Thus it 
friends of the petrol: 
seize upon favorable ne 
show. 

Earnings provided m 
When Atlantic Refining « 
a statement of $3,024, 
third quarter against $1, 
similar period last year, | 
up: “See there! What 
telling you?” It was tl 
Atlantic has had since 
Union Oil of California 
with the best three m¢ 
since 1930, with $2,40 
$1,050,000 for the samc 
ago. 


Stocks of Crude Drop 


At the same _ time 
was treated to some gay 
tistics. 
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stocks on Oct. 10 were dow 
bbl. to 292,701,000, the | 
That’s a drop ot 
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werage fis above 400,000,000 bbl. 
» 1929 and 1930. There was, however, 
» increase Of 539,000 bbl. in stocks of 
easoline to 57,987,000. 
~ Favorable as these statistics appear, 
y are open to debate. Higher pe- 
m output and an increase in stocks 
f gasoline, coming when the seasonal 
in motor fucl consumption is 


» heures 





under way, aren't entirely offset by the 


s-year low for crude in storage. Gaso- 
e prices will tell the story and right 
now you Can pay your moncy and take 
your choice—Atlantic Refining has ad- 
anced the retail price 1¢ in the Phila- 
hia area but Standard of New Jer- 


1as Cut tank-wagon quotations }¢. 
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Politics and Utilities 

Sharing the bulls’ favor were the 
utilities, although they went up less 
asily than the oils. The election is a 
vital factor. 
skepticism over the more conciliatory 
tone of the present Administration, but 
here is face value acceptance of Lan- 
lon’s statement that he docsn’t approve 
{ tederal power projects. Hedge ‘bet- 
ting” also helped the shares. The pro- 
Republican crowd in the financial mar- 
ts fecls it can get better odds on its 


ction bets by buying utility stocks | 


in taking Democratic money directly. 
Even if they lose, the speculators still 
have the stocks! 
There was some renewed activity in 
the copper shares where the wind car- 
| the strong scent of another rise in 
tal price. European quotations, de- 
spite last week's rise in output quotas, 
got further above 10¢. It seemed cer- 
tain to observers that the domestic level 
ould go up to 10¢ without much more 
As early as Tuesday, fabricators 
he United States were beginning to 
load wp so rapidly that it was obvious 
hat they were attempting to get under 
wire on the 93¢ price. 
Statistical improvement in the metal’s 
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On the one hand, there is | 







position has been steady and rapid 
to this the strength in prices, and pro 
ducers should be overjoyed 
are the first to pick flaws in the pictur 


or will draw 
cumulated 


gencrating cquipment. 


Add In other directions traders were 


singling out favored issues rather than 
groups. However, the merchandising 


But they 
Shares as a unit continued popular 


For example, they are afraid that higher Most of the merchandisers have con 
prices will stimulate production unduly served a lion's share of their cash 
out stocks of throughout the recovery period and 


( oppe r ac 


needed by small more liberal dividends seem imminent 


but 


not 


fabricators. Also, producers still are There was some hesitancy in many 
disappointed by that long-heralded but of the old-time market leaders. Steels, 
slow-to-materialize demand for utility for example, were retarded by the first 

decline in operating schedules since 
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Consider Your 
Surplus Retention Tax 


WHY NOT— Distribute your earnings as dividends — borrow 
working capital economically—through LAWRENCE SYSTEM 


SUBSTANTIAL NET SAVINGS CAN RESULT 


method enables you to increase your 


Even a small corporation can effect 
loan accommodations as much as 


savings despite the new tax imposed 

by the 1936 Federal Revenue Act. 
As an example, a company might 

distribute as dividends $50,000 of 


300%. It does not interrupt the nor- 

mal conduct of your business. 
Immediate action may save you 

thousands of dollars. Get full infor- 


earnings and surplus, then borrow 
mation on LAWRENCE SYSTEM before 


$50,000 for further operations and 
save $10,000 by the procedure. 


One of the most eco- 
nomical routes to addi- J AWRENCE 


tional working capital is 
LAWRENCE SYSTEM. This 
CREATING COMMODITY PAPER AGAINST 
A. T. GiBSON, President 


it is too late to meet the tax deadline. 
W rite, wire or telephone 
Dept. D-9 of the nearest 
Lawrence office today. 
No obligation incurred. 


INVENTORY 


NEW YORK: 52 Wall St.e CHICAGO: One North LaSalle St.* BUFFALO: Liberty Bank Building 
SAN FRANCISCO, CALIF: 37 Drumm Street * LOS ANGELES, CALIF: W. P. Story Building 
FRESNO, CALIF: 2030 Anna Street * DALLAS: Santa Fe Building * SPOKANE: 155 South Stevens 
HOUSTON: 601 Shell Bidg.* PORTLAND, ORE: U. S. Natl. Bank Bldg. BOSTON: 49 Federal S« 
SEATTLE: 1014 Fourth Avenue South ¢ HONOLULU, T. H: Dillingham Transportation Building 
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To the 
64,342 Families 
Who Own 
General Foods 














OR the benefit of all the 64,342 

families who are the true owners 
of General Foods, we wish to re-state 
some of the aims of the Company in 
whose dividends you all'share: 

To the consumer—the best possible 
food products at moderate prices. To 
our employees—fair wages and con- 
siderate treatment. To the food mer- 
chant—a reasonable profit. And to you 
who have shown your faith in us finan- 
cially—a profitable investment. 





Notice of 59th Dividend 
Dividend of asc per share will be paid on 


no-par common stock November 16, 1936, 
to stockholders of record 3:00 P.M. October 
26, 1936, without closing the transfer books. 
J. S. Prescorr 

Secretary 





Among the products of 
General Foods are: 


Maxwell House Coffee—Jell-O—Grape-Nuts 
Flakes—Postum—Post Toasties—Grape-Nuts— 
Post's 40% Bran Flakes—Whole Bran Shreds— 
Baker's Premium Chocolate—Baker’s Cocoa— 
Swans Down Cake Flour—Diamond Crystal Salt 
—Calumet Baking Powder—Baker'’s Coconut— 
Sanka Coffee— Minute Tapioca—Log Cabin Syrup 
Certo—La France—Satina. 

















GENERAL 
FOODS 


250 Park Avenue 
New York City 














|the recovery peak of better than 75% 
early this month. Declining _ struc- 
tural steel orders were blamed. How- 
jever, pending railroad inquiries provide 
| a big prospective backlog. 
Moreover, the automobile 
panies will be swinging into full 
stride in the next fortnight. Motor 
car schedules still are restricted by the 
ltardiness of Ford, Olds, and Willys, 
but that won't be for long. Automo- 
mile production for October seems due 
to run below 1935, and that has re- 
duced buying of motor shares. But 
there haven't been very many intrepid 
souls to sell them Gen 
eral Motors and Chrysler both meet 
for dividends in the next few days 
| Neither is noted for niggardliness. 
Another meeting which tends to 
keep the market expectant is that oi 
United States Steel on Tuesday. The 
preferred dividend declaration (will it 
|be raised?) comes before the board, 
third-quarter earnings will be 
given out. Earnings are expected to 
be fairly well above the 
quarter’s 75¢ a share on the common. 


com 


short because 


and 


second 





| Clarke-Odlum Tangle 


Control of Utilities Power & 
Light Corp. is at stake in con- 


troversy. 
| 


| TECHNICALLY, Harley L. Clarke this 
week was president of Utilities Power 
|& Light Corp., huge Midwestern public 
jutility holding company. But smallish, 
|gnome-like Floyd B. Odlum, president 
of Atlas Corp., is coyly sitting with burly, 
dynamic Mr. Clarke's resignation in his 
desk-—waiting and watching legal devel- 
opments. 

Before Mr. Clarke is “‘out”’ officially, 
the board of directors must act. And 
| Atlas, though it owns a dominant inter- 
est in the enterprise, does not control 
the board. 

Mr. Clarke's resignation fell due along 
with an option he held to purchase from 
Atlas Corp. holdings of U. P. & L. de- 
bentures and Public Utilities Securities 
Corp. stock, which represents control- 
ling class B stock in U. P. & L. If 
consummated, it would have been a very 
complicated deal. 

The option expired Oct. 10. Mr. 
'Clarke had not been able to raise the 
|millions necessary to exercise it. He 
|went to court and sought an extension 
fon the ground that Mr. Odlum had 
negotiated the sale of U. P. & L.’s Brit- 
ish properties (BIW—Aug8’36,p14) 
after assuring him that they would not 
be sold. 
| Atlas, contesting the suit, counter- 
charges that the Clarke charges are ‘‘un- 
founded,” asserts that Mr. Clarke was 
present at the meeting at which di- 
rectors voted unanimously to sell the 
properties, and adds triumphantly that 
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Sampling th: 
Third-Quarter Earning. 


Compan) 


Allen Industries 

American Chicle 

American Tel. & 
Tel.§ 

Atlantic Refining 

Barker Bros 

Bohn Aluminum & 
Brass 

Bros 

Castle, A. M 

Caterpillar Tractor 

Chicago Yellow Cab 

Collins & Aikman* 

Container Corp. of 


Butler 


America 
Continental Baking 
Cream of Wheat 
Douglas Aircraft* 
Dresser, S. R 
Eaton Mfg. 

General Electric 
General Refractories 
Gulf States Steel 
Hanna, M. A 
Harbison- W alker 

Refr : 
Houdaille-Hershey 
Howe Sound 
Industrial Rayon 
Johns- Manville ; 
Lehigh Valley Coal 
Lehn & Fink Prod- 

ucts 
MacAndrews & Forbes 
Maytag 
McGraw-Hill Pub 
N. Y. Air Brake 
Parker Rust-Proof 
Rustless Iron & Steel 33 
Sctrook, Ss 77 
Superheater ‘ 49 
Sutherland Paper 182 
Underwood Elliott 

Fisher 
Union O:! of 

Calit 
United Fruit 

d—Deficit 


Loss reduced. 


169 
682 
156 
775 
4179 


110 
215 
696 
251 
d6 
126 


526 


1.050 2.400 
2,800 3,750 
*Quarter ended August 
profit § Parent company 
©Busines 








GOOD START—Early 

ings reports are extremely favorab|: 
parison of those of the industrial 
tions in this sample with the figur 





third-quarter 


corresponding periods a year ago * 
gain of 68% for the third quart 
50% for the firet nine months. I: 
instances, no provision has yet been 
by these companies for the federal 
undistributed earnings. 
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ion by the Pittsburgh city 
McNair insists on with- 
his resignation. God helping 
do no other. He is a 
seven days after sub- 
signation he suddenly re- 
lf of Thomas Jefferson's 
». “Few die and none resign.” 
mped Ex-Mayor McNair. “Paper! 


ob 


May 











PT Ink! Never shall it be said of 
‘ that ] was untrue to the father of 
Fanest SWIFT, vice-chairman of the 





vrican Red Cross, says the Interna- 
Red Cross is humanizing the 
doings in Spain, by arranging 
protection of hostages and the 
« of civilian populations.” Or 
arts of such populations as 
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t get shot 
The Spanish government has shot 
rebel sympathizers. The rebels 
large number of civilians, prob- 
running into the thousands, after 
uring Toledo, and are now looking 
rd to their big job in Madrid, 
e they expect to shoot at least 5,000 
civilians, and probably 25,000. At least 
ae foreign correspondent who reported 
shootings was shot for doing so. 
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NosLe character, university man, good 
peaks seven languages; will 

travel; wishes position as companion, 

chauffeur, bodyguard.” (Advt.) 

Who can use Frank Merriwell ? 









NJAMIN BALISH, of Dingfelder & 
onion growers and dealers, an- 


el 





pausn 






promotional campaign to overcome 
common prejudice against onion 
rea It is a good cause, and we ap- 
ud it heartily. Why should any man 
tear to be known as an eater of onions 
raw, fried, boiled, broiled, stewed, 
1, roasted, toasted, squashed, or 
ypered? The smell of onions is a 
ble smell. There may be a few peo- 
who dislike it instinctively, but the 
iter number simply think they do, 
ise they have been told since child- 
that everybody does. 


















against is revealed by a little 
bag, bean-bag size, that 







m got to do with Zonite?” 






yellow, onion-colored 
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ditorially Speaking— 


smell 
In food there is a place not only for 


sugar but for salt and pepper and pap 


rika. 


Who would not sometimes rather smell 
the sea than a rose-garden ? 


Tuis year the onion crop is the largest in 


of breath-killers may retard the sale of 


nces that a fund will be raised for’ 


has 
! us through the mails. Big black 
the bag asks a question, “What's 
In- 
bag is a Spanish onion and a 
circular, 
boosting onions as a food but deplor- 
ng their smell, and urging the use of 


Zonite as an antidote. 
We've smelled this onion. Casting 
Prejudice aside and consulting nothing 


r honest nose, we don’t find any- 
wrong with the smell of this 
It is a pungent and refreshing 


Why should all smells be sweet ? 


Why not the same in smells? 


American history. The advertisements 


this huge crop, but every onion sent 
through the mails in a bean-bag ts an 
onion removed from the market. And 
if the growers and dealers start an ad 
vertising campaign in of onion 
breath, here’s their slogan: “The song 


is ended, but the melody lingers on.’ 


praise 


WHEN Father Coughlin, enraged at a 
newspaperman who had que stioned hin 


closely, shouted, “I'll get him,” and 
I'll tear him to pieces,” he meant he 
would get him—that is, have him} 
fired—, but he did not mean he would 


He only meant he | 


tear him to pieces. 
Tearing him to 


would beat him up 
pieces is beyond Father Coughlin’s abil- 
ity, and Father Coughlin knows it. 

But the exaggeration is surely pardon- | 
able when you consider how often 
Father Coughlin, in his hatred of this 
man or that, must have dreamed of in-| 
flicting fearful punishment. ‘I'll tear 
him to pieces,” said Father Coughlin in 
his heart. The expression must long 
have been in his unspoken vocabulary, 
for how otherwise could it have bubbled | 
‘from his mouth in a moment of anger? 
Men in anger are apt to say the things 
they have often thought. 


Dr. P. J. Anderson of the Connecticut 
Agricultural Experiment Station has 
been experimenting to find out how to 
make cigar-ash lighter. He says it de 
pends on the soil the tobacco is grown | 
in. Too much potash causes dark cigar 
ash; a little more magnesia in the soil 
will make the ash lighter and the grower 
happier, because his tobacco will sell at 
a higher price, since many cigar-smokers 
think a light ash means a good cigar 
Despite exceptions, this belief may be 
generally true. Which is more than 


the onion growers and dealers can intelligently be said of the other old 


notion about cigar-ash—that its length 


is proportionate to the quality of the | 
A long cigar-ash is proportionate | 


cigar. 
to nothing except the carelessness of the 
smoker and the danger that the ash will 


suddenly break off and spatter all over | 


him. You can get an ash a couple of 
inches long, or longer, on a cigar that 
costs forty cents or four. But no cigar 
ash lasts forever. Suddenly it plops, 
and then there you are, shaking your 
vest out. 


PRINCETON stops football flasks. What 
a blow to college spirits! 









TO BUY? 






Of six samples of friction tape 


recently tested at E. T. L., two 
were twice as good as the 
and cost only half as much! 

The moral fits every product 
you buy or sell. Know by Test 
for beiter purchasing and sounder 
selling. Write for your copy of 
an interesting new booklet which 
explains our services and suggests 
how we can help you. 


rest 


ELECTRICAL 
TESTING 
LABORATORIES 


Ena Ave nue 
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pages of advertising in the first 
nine months of the year—810 
pages or 50% more than last year 
—continue Business Week's leader- 
ship in the general business field. 
The reason: Business Week de- 
livers more executive readers per 
advertising dollar than any other 
publication in America 
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A Duty of Business 


The special Senate Committee investi- 
gating campaign expenditures is writ- 
ing to employers peremptorily de- 
manding explanation of the alleged 
fact that they have put into pay en- 
velopes requests that employees vote 
for a particular candidate and threat- 
ening “vigorous investigation if fur- 
ther complaints are made.” There we 
have GPU in the flesh. 

Of course there is nothing in any 
law to prevent a man from asking his 
employees to vote for a particular can- 
didate nor is there anything to prevent 
him from putting a message in their 
pay envelopes or their dinner buckets. 
We would like to believe that sena- 
torial intimidation will arouse busi- 
ness at last to the doing of a real job 
of informing employees how to vote 
intelligently to protect their jobs. Un- 
fortunately too many business men 
are timid when they face the politician 
with a club in his hand. 

There may be isolated attempts on 
the part of employers to coerce their 
at ra but few would be so stupid. 
The intelligent business man will ex- 


plain the facts to his employees and 

leave them to decide what political 

action is in their own interest. 
Leadership of this sort is not only 


a right but an obligation. Before ex- 
ercising the right and meeting the 
obligation, business must see to it that 
its own house is in order. It must 
make sure that humanity and sociol- 
ogy go hand in hand with economy 
in forming its policies. As David 
Sarnoff said recently, the industrial 
leader must be sure he has evolved a 
sound public policy before he begins 
to concern himself with public rela- 
tions. 

Henry Ford has a genius for that 
sort of leadership. He made a long 
and patient “es of social security 
legislation. He decided that the Ad- 
ministration is making impossible 
promises to the workmen and that his 
employees are about to be taxed to 
finance a fantastic social experiment 
that can end only in disillusionment. 
Mr. Ford characterized it as a cruel 
joke and as such he resents and op- 
poses it openly. 

There is no answer to Mr. Ford's 
attitude. No senatorial committee will 
coerce him into regretting it or put 
him in jail for assuming it. Probably 
more than any other man alive Henry 
Ford has contributed to the material 
well being, to the social security, and 


$2 


to the improved living standards of 
the American workman. His whole 
economic philosophy is based on the 
theory that industrial prosperity de- 
pends directly on the highest possible 
standard of living and the widest pos- 
sible dispersion of prosperity. He 
can tell that story in his own fashion 
to whom he pleases without fear or 
favor. There are thousands of other 
business leaders who could and should 
do the same thing, remembering that 
coercion and political propaganda 
have no place in such an effort. 


Sinking Money Into 
Dead Forest Land 


There are few things more vital for 
the future of America than the preser- 
vation of her forests, and there could 
hardly be a more irrational way of 
trying to preserve American forests 
than the way of the National Forest 
Reservation Commission. For the 
commission, instead of putting its 
money into live forest all is putting 
it into land that is dead and that has 
practically mo chance of being 
brought back to life. 

Of the 9} million acres of timber 
that is being cut every year, only 365,- 
000 is cut selectively to assure a per- 
petual yield. The rest, almost exclu- 
sively, is just being slaughtered; it is 
going into cutover waste land. The 
best way of stopping this is to change 
out state tax laws so as not to en- 
courage cutting and penalize conserva- 
tion. Timber should not be taxed 
while it is standing; it should only be 
taxed when cut. 

This tax reform is the main thing 
necessary. But meanwhile the federal 
government can help conservation by 
its buying program. Since 1911 the 
Forest Reservation Commission has 
approved for purchase about 15 mil- 
lion acres of deforested land. The 
quality of this land has declined 
steadily; in the past two years the 
average cost has only been $2.45 an 


acre, while the average : 
the period since 1911 

What value are we 
this land? In the pa; 
largely through the «a 
of the. Civilian Conser, 
we have reforested at 
than ever before in ou: 
yet we have only refor 
acres. At this rate it will! 
century to reforest all 
land already bought. 

We ought to stop buy 
and begin putting ou: 
virgin timber. There 
small stand of it left: 
are cutting the 9} million 
every year. Of course \ 
costs more, and 
changed our policy we w: 
acreage every year than 
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many communities and their political 
representatives in Washington. But w 
would be doing something to gy 


American forests and 
flood control, soil 
conservation of 
beauty 
outdoor recreation. 
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Tariff Barriers 
Between States 


t\ 
enrichment, th 
life, 


and the magnificent joy of 


» promote 
C 
MONK 


California has what it calls a use tay. 
which is actually an import duty. Now 
the Union Pacific Railroad is asking 
the federal courts to enjoin the colle 


tion of the tax. 


A federal court has 


already found a similar state tax in 
Washington unconstitutional 

The use tax, amounting to 3°, is 
levied on goods “stored, consumed, ot 
used” in California, excluding goods 


taxable under the sales tax law. 


The 


purpose of the use tax is to offset the 
disadvantage suffered by California 
manufacturers and merchants because 
of the sales tax. But if a state can 
erect a tariff barrier by the device of 
imposing a property tax and then 
exempting all goods that are subject 
to its sales tax, why can’t it go farther 
with its exemptions and discriminate 
heavily in favor of its own products? 

Several states have done much in 
recent years to put up trade barriers. 


But free trade within 


the 


United 


States, as provided by the Constitution, 
is indispensable to national unity. 
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